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Disclaimer

General

All references in this presentation to “Nuvei”, the “Company,” “we,” “our,” “ours,” “us” or similar terms refer to Nuvei Corporation, together with its subsidiaries. All references to “$”, “US$”, “dollars” and “U.S. dollars” are to
United States dollars and all references to “C$” are to Canadian dollars.

Supplementary Financial Information

Nuvei is today providing one-time Supplementary Financial Information for the fiscal years 2020 and 2021, with the intent of helping investors better understand the components of the Company’s revenue and
its growth profile. All revenue and percentages in the Supplementary Financial Information section are, or are derived from, components of revenue as calculated in accordance with the accounting policies used
to prepare the revenue figure presented in the Company’s financial statements under IFRS. The Company does not intend to provide Supplementary Financial Information on an on-going basis.

Non-IFRS and Other Financial Measures

Nuvei’s audited consolidated financial statements have been prepared in accordance with IFRS as issued by the International Accounting Standards Board. The information presented in this presentation includes non-IFRS
financial measures, non-IFRS financial ratios and supplementary financial measures, namely Adjusted EBITDA, Adjusted EBITDA margin, Organic Revenue, Organic revenue growth, Adjusted net income, Adjusted net
income per basic share, Adjusted net income per diluted share, Free cash flow, Total volume and eCommerce volume. These measures are not recognized measures under IFRS and do not have standardized meanings
prescribed by IFRS and are therefore unlikely to be comparable to similar measures presented by other companies. Rather, these measures are provided as additional information to complement IFRS measures by
providing further understanding of our results of operations from our perspective. Accordingly, these measures should not be considered in isolation nor as a substitute for analysis of the Company’s financial information
reported under IFRS. These measures are used to provide investors with additional insight of our operating performance and thus highlight trends in Nuvei's core business that may not otherwise be apparent when relying
solely on IFRS measures. We also believe that securities analysts, investors and other interested parties frequently use these non-IFRS and other financial measures in the evaluation of issuers. We also use these measures
in order to facilitate operating performance comparisons from period to period, to prepare annual operating budgets and forecasts and to determine components of management compensation. We believe these
measures are important additional measures of our performance, primarily because they and similar measures are used widely among others in the payment technology industry as a means of evaluating a company’s
underlying operating performance.

Non-IFRS Financial Measures

Adjusted EBITDA: We use Adjusted EBITDA as a means to evaluate operating performance, by eliminating the impact of non-operational or non-cash items. Adjusted EBITDA is defined as net income (loss) before
finance costs, finance income, depreciation and amortization, income tax expense, acquisition, integration and severance costs, share-based payments and related payroll taxes, loss (gain) on foreign currency exchange,
and legal settlement and other.

Organic revenue: We use Organic revenue as a means of evaluating performance. This measure helps provide insight on organic and acquisition-related growth and presents useful information about comparable
revenue growth. Organic revenue means revenue excluding the revenue attributable to acquired businesses for a period of 12-months following their acquisition and excluding revenue attributable to divested businesses.

In prior periods, we presented different adjusted revenue non-IFRS measures. As we continue to execute on our acquisition strategy and align with other companies in our industry, we believe that Organic revenue and
Organic revenue growth are useful means of evaluating our performance and help provide insight on organic and acquisition-related growth. As our level of acquisitiveness has increased in recent periods, we believe
these measures present more useful information about comparable growth in the period.

Adjusted net income: We use Adjusted net income as an indicator of business performance and profitability with our current tax and capital structure. Adjusted net income is defined as net income (loss) before
acquisition, integration and severance costs, share-based payments and related payroll taxes, loss (gain) on foreign currency exchange, amortization of acquisition-related intangible assets, and the related income tax
expense or recovery for these items. Adjusted net income also excludes change in redemption value of liability-classified common and preferred shares and accelerated amortization of deferred transaction costs and legal
settlement and other.

Free cash flow: We use Free cash flow as a supplementary indicator of our operating performance. Free cash flow means, for any period, Adjusted EBITDA less capital expenditures.
Non-IFRS Financial Ratios

Adjusted EBITDA margin: Adjusted EBITDA margin means Adjusted EBITDA divided by revenue.

Adjusted net income per basic share and per diluted share: We use Adjusted net income per basic share and per diluted share as an indicator of performance and profitability of our business on a per share basis.
Adjusted net income per basic share and per diluted share means Adjusted net income less net income attributable to non-controlling interest divided by the basic and diluted weighted average number of common shares
outstanding for the period. The number of share-based awards used in the diluted weighted average number of common shares outstanding in the Adjusted net income per diluted share calculation is determined using

the treasury stock method as permitted under IFRS. nuygl
Organic revenue growth: Organic revenue growth means the year-over-year change in Organic revenue divided by Organic revenue in the prior period. We use Organic revenue growth to assess rev n
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Disclaimer

Supplementary Financial Measures

We monitor the following key performance indicators to help us evaluate our business, measure our performance, identify trends affecting our business, formulate business plans and make strategic decisions. Our key
performance indicators may be calculated in a manner that differs from similar key performance indicators used by other companies.

Total volume and eCommerce volume: We believe Total volume and eCommerce volume are indicators of performance of our business. Total volume and similar measures are used widely among others in the
payments industry as a means of evaluating a company’s performance. We define Total volume as the total dollar value of transactions processed in the period by merchants under contractual agreement with us.
eCommerce volume is the portion of Total volume for which the transaction did not occur at a physical location. Total volume and eCommerce volume do not represent revenue earned by us. Total volume includes
acquiring volume, where we are in the flow of funds in the settlement transaction cycle, gateway/technology volume, where we provide our gateway/technology services but are not in the flow of funds in the settlement
transaction cycle as well as the total dollar value of transactions processed relating to alternative payment methods and payouts. Since our revenue is primarily sales volume and transaction-based, generated from
merchants’ daily sales and through various fees for value-added services provided to our merchants, fluctuations in Total volume will generally impact our revenue.

Forward-Looking Information

This presentation contains “forward-looking information” within the meaning of applicable securities laws, including Nuvei's outlook on Total volume, Revenue and Adjusted EBITDA for the three months ending March 31,
2022 and the year ending December 31, 2022 as well as medium and long-term targets on Total volume, Revenue and Adjusted EBITDA margin. This forward-looking information is identified by the use of terms and
phrases such as “may”, “would”, “should”, “could”, “expect’, “intend”, “estimate”, “anticipate”, “plan”, “foresee”, “believe”, or “continue”, the negative of these terms and similar terminology, including references to
assumptions, although not all forward-looking information contains these terms and phrases. Particularly, information regarding our expectations of future results, performance, achievements, prospects or opportunities or
the markets in which we operate, expectations regarding industry trends and the size and growth rates of addressable markets, our business plans and growth strategies, addressable market opportunity for our solutions,
expectations regarding growth and cross-selling opportunities and intention to capture an increasing share of addressable markets, the costs and success of our sales and marketing efforts, intentions to expand existing
relationships, further penetrate verticals, enter new geographical markets, expand into and further increase penetration of international markets, intentions to selectively pursue and successfully integrate acquisitions, and
expected acquisition outcomes and benefits, future investments in our business and anticipated capital expenditures, our intention to continuously innovate, differentiate and enhance our platform and solutions, expected
pace of ongoing legislation of regulated activities and industries, our competitive strengths and competitive position in our industry, expectations regarding our revenue, revenue mix and the revenue generation potential
of our solutions, expectations regarding our margins and future profitability, our financial outlook and guidance as well as medium and long-term targets in various financial metrics, and the future impact of the COVID-19
pandemic is forward-looking information.

In addition, any statements that refer to expectations, intentions, projections or other characterizations of future events or circumstances contain forward-looking information. Statements containing forward-looking
information are not historical facts but instead represent management’s expectations, estimates and projections regarding future events or circumstances. Any financial outlook and targets, as the case may be, may also
constitute “financial outlook” within the meaning of applicable securities laws and are provided for the purposes of assisting the reader in understanding the Company'’s financial performance and measuring progress
toward management’s objectives and the reader is cautioned that it may not be appropriate for other purposes.

Forward-looking information involves known and unknown risks and uncertainties, many of which are beyond our control, that could cause actual results to differ materially from those that are disclosed in or implied by
such forward-looking information. These risks and uncertainties include, but are not limited to, the risk factors described in greater detail under “Risk Factors” of the Company’s annual information form (the “AlF”) such as:
risks relating to our business and industry, such as the ongoing COVID-19 pandemic, including the resulting global economic uncertainty and measures taken in response to the pandemic; the rapid developments and
change in our industry; intense competition both within our industry and from other payments methods; challenges implementing our growth strategy; challenges to expand our product portfolio and market reach;
challenges in expanding into new geographic regions internationally and continuing our growth within our markets; challenges in retaining existing clients, increasing sales to existing clients and attracting new clients;
managing our growth effectively; difficulty to maintain the same rate of revenue growth as our business matures and to evaluate our future prospects; history of net losses and additional significant investments in our
business; our level of indebtedness; risks associated
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Forward-Looking Information (cont’d)

with past and future acquisitions and the reliance on information received from sellers; challenges related to a significant number of our merchants being small-and-medium sized businesses (“SMBs”); concentration of our
revenue from payment services; compliance with the requirements of payment networks; challenges related to the reimbursement of chargebacks from our merchants; our bank accounts being located in multiple
territories and relying on banking partners to maintain those accounts; the impact of the United Kingdom’s departure from the European Union; decline in the use of electronic payment methods; changes in foreign
currency exchange rates affecting results of operations; deterioration in the quality of the products and services offered; loss of key personnel or difficulties hiring qualified personnel; impairment of a significant portion of
intangible assets and goodwill; increasing fees from payment networks; challenges related to general economic and geopolitical conditions, business cycles and credit risks of our clients; reliance on third-party partners to
sell some of our products and services; misappropriation of end-user transaction funds by our employees; frauds by merchants, their customers or others; coverage of our insurance policies; the degree of effectiveness of
our risk management policies and procedures in mitigating our risk exposure; the integration of a variety of operating systems, software, hardware, web browsers and networks in our services; the costs and effects of
pending and future litigation; various claims such as wrongful hiring of an employee from a competitor, wrongful use of confidential information of third parties by our employees, consultants or independent contractors or
wrongful use of trade secrets by our employees of their former employers; challenges to secure financing on favorable terms or at all; challenges from seasonal fluctuations on our operating results; risks associated with
less than full control rights of some of our subsidiaries; changes in accounting standards; estimates and assumptions in the application of accounting policies; occurrence of a natural disaster, a widespread health
epidemic or pandemic or other events; impacts of climate change; challenges related to our holding company structure, as well as risks relating to intellectual property and technology, risks relating to regulatory and legal
proceedings and risks relating to our Subordinate Voting Shares.

Forward-looking information is based on management’s beliefs and assumptions and on information currently available to management, regarding, among other things, general economic conditions and the competitive
environment within our industry, including the following assumptions: (a) Nuvei's results of operations and ability to achieve suitable margins will continue in line with management’s expectations, (b) the Company will
continue to effectively execute against its key strategic growth priorities, without any material adverse impact from the COVID-19 pandemic on its or its merchants’ business, financial condition, financial performance,
liquidity nor any significant reduction in demand for its products and services, (¢) losses owing to business failures of merchants and customers will remain in line with anticipated levels, (d) the Company’s ability to capture
an increasing share of addressable markets by continuing to retain and grow existing customer relationships in high growth verticals while adding new customers adopting our technology processing transactions in
existing and new geographies at or above historical levels, (e) Nuvei’s continued ability to maintain its competitiveness relative to competitors’ products or services, including as to changes in terms, conditions and pricing,
() Nuvei’s continued ability to manage its growth effectively, (g) the Company will continue to attract and retain key talent and personnel required to achieve its plans and strategies, including sales, marketing, support and
product and technology operations, in each case both domestically and internationally, (h) the Company’s ability to successfully identify, complete, integrate and realize the expected benefits of, acquisitions and manage
the associated risks, (i) absence of material changes in economic conditions in our core markets, geographies and verticals, (j) the size and growth rates of our addressable markets and verticals, including that the
industries in which Nuvei operates will continue to grow consistent with management’s expectations, (k) the accuracy of our assumptions as to currency exchange rates and interest rates, including inflation, and volatility in
financial markets, () the absence of adverse changes in legislative or regulatory matters, (m) the absence of adverse changes in current tax laws, (n) projected operating and capital expenditure requirements, and (o) the
COVID-19 pandemic, including any variants, having durably subsided with broad immunity achieved in our core markets, geographies and verticals, including the elimination of social distancing measures and other
restrictions generally in such markets. Unless otherwise indicated, forward-looking information does not give effect to the potential impact of any mergers, acquisitions, divestitures or business combinations that may be
announced or closed after the date hereof. Although the forward-looking information contained herein is based upon what we believe are reasonable assumptions, investors are cautioned against placing undue reliance
on this information since actual results may vary from the forward-looking information.

Consequently, all of the forward-looking information contained herein is qualified by the foregoing cautionary statements, and there can be no guarantee that the results or developments that we anticipate will be
realized or, even if substantially realized, that they will have the expected consequences or effects on our business, financial condition or results of operation. Unless otherwise noted or the context otherwise indicates,
the forward-looking information contained herein represents our expectations as of the date hereof or as of the date it is otherwise stated to be made, as applicable, and is subject to change after such date. However, we
disclaim any intention or obligation or undertaking to update or amend such forward-looking information whether as a result of new information, future events or otherwise, except as may be required by applicable law.

nuvei

3 Payment Technology Partner



GLOBAL PAYMENT
TECHNOLOGY LEADER.

nnnnnnnnnnnnnnnnnnnnnnn



Our Purpose

Making our world a local marketplace.

How We Do It

Provide the payment technology and intelligence our
customers and parthers need to succeed locally and
globally, through one integration.

[
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Nuvei At-A-Glance

$95B+

of Total Volume(!

“88% eCommerce
% of Total Volume()

Over 200

Global Markets

46

Local Acquiring Markets

Over 530

Payment Methods including Cryptocurrencies

“50

Currencies

Canada
(Global HQ) United Kingdom
Italy
United States Netherlands
Romania
Spain
Cyprus
Lithuania
Israel
Bulgaria
Mexico Colombia Singapore
Brazil

Argentina

Key relationships, licenses & memberships:

® visa [ == [

LIETUVOS BANKAS
EUROCSISTEMA

CENTRAL BANK OF CYPRUS BANCO DE MEXICO ;

EUROSYSTEM

6 (1) Total volume does not represent revenue earned by the Company, but rather the total dollar value of transactions processed by customers under contractual agreement with the Company.

See “Supplementary Financial Measures” above.

': De Nederlandsche Bank [E / \/ =
Eurosysteem N
A_J /
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Total Volume( ($B) Revenue ($M) Adj. EBITDA® ($M) & Margin (%)
+121% Y/Y +93% Y/Y T +95% Y/Y T
$724.5 $317.2
$95.6
$376.2 .
$43.2

| Net
. income
' (loss) & :
' margin % )

FY 2020 FY 2021 Fy 2020 Fy 2021 FY 2020 FY 2021

(1) Total volume does not represent revenue earned by the Company, but rather the total dollar value of transactions processed by customers under contractual agreement with the Company. nuvel
See “Supplementary Financial Measures” above. Payment Technology Partner

(2) Adjusted EBITDA is a non-IFRS measure. Please find the reconciliation to the nearest IFRS measure in the Appendix.



Global Footprint

1,368 Employees Worldwide

North America Europe, Middle East & Africa e e

°-@

Total Employees Total Employees
at 12/31/ 2020 at 12/31/2021

— WL

LATAM APAC
R o s |

Significant opportunity for continued investment in LATAM and APAC
nuvel
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Financial Update




Total Volume ($B)"

Quarterly Annual®@
+127 Y/Y% ] +121% Y/Y
$31.5
$95.6
219
$206 $ $21.6
$13.9
$43.2
Q4 2020 Q12021 Q2 2021 Q3 2021 Q4 2021 FY 2020 FY 2021

]

(1) Total vol d t t d by the C , but rather the total doll | ft ti db t d tractual t with the C .
S(;ea“;i;;?eemeonetzrr;/OFlgeja[;FCel;e;/ler’ae;/uerZZ?aeba(;!’\li Y e Lompany ut ratner e (Ola Ollar value Ol transactions processe Yy customers under contractual agreement wi e Lompany nuvel

’IO (2) The annual bar charts are not set to the same scale as the quarterly bar charts. Payment Technology Partner



Quarterly Annual®

+83 Y/Y% +93% Y/Y *‘
$211 9 $724.5

$178.2 $183.9

$150.5

Q4 2020 Q12021 Q2 2021 Q3 2021 Q4 2021 Fy 2020 FY 2021

nuvei

’I’I (1) The annual bar charts are not set to the same scale as the quarterly bar charts. Payment Technology Partner



Adjusted EBITDA and Net income (loss) ($M) and Margin (%)™

Quarterly Annual®@

+78 Y/Y% ‘ —1 195% Y/Y
$915 $317.2

$79.4

P e

' Net
| H:;Cs%r)n; ($103.7)
o)
I\\m_a r_gi_n_%_ (28%)
Q4 2020 Q12021 Q2 2021 Q3 2021 Q4 2021 FY 2020 FY 2021
@
(1) Adjusted EBITDA is a non-IFRS measure. Please find the reconciliation to the nearest IFRS measure in the Appendix. nuvel
12 (2) The annual bar charts are not set to the same scale as the quarterly bar charts. Payment Technology Partner



Adjusted Net Income and Net Income per Diluted Share("

|
|
+43 Y/Y% | ' +99 Y/Y%
$0.47 | N
$0.44 ' I $1.69
$0.42
|
0.35 |
$0.33 $ I
|
I $0.85
- o |
I’ Net
- income
-~ (loss) pg $0.19
 diluted $0.71
'\ share
Q4 2020 Q12021 Q2 2021 Q3 2021 Q4 2021 ! FY 2020 FY 2021
®
1) Adjusted net income per diluted share is a non-IFRS measure. Please find the reconciliation to the nearest IFRS measure in the Appendix.
E2)) ThJe atrmual tt)ar chartspare noi set to the same scale as the quarterly bar chtarts. et t t o nuvel
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Financial Outlook

14

Three months Year ending
ending March 31, December 31,
2022 2022
Forward-looking Forward-looking
iin U.S. dollars) 5 3
Total volume™ {in billions) 28 - 29 127 - 132
Revenue (in millions) 208 - 214 940 - 980
Adjusted EBITDA™ (in millions) 82 -85 407 - 425

Nuvei is providing financial outlook for the three months ending March 31, 2022 and the fiscal year ending December 31, 2022. The financial outlook and
specifically the Adjusted EBITDA® reflects the Company’s strategy to accelerate its investment in distribution, marketing, innovation, and technology.

The financial outlook is fully qualified and based on a number of assumptions and subject to a number of risks described under the heading "Forward-Looking
Information" of this presentation. Nuvei's outlook also constitutes "financial outlook” within the meaning of applicable securities laws and is provided for the
purposes of assisting the reader in understanding the Company's financial performance and measuring progress toward management's objectives and the
reader is cautioned that it may not be appropriate for other purposes.

Other than with respect to revenue, the Company only provides guidance on a non-IFRS basis. The Company does not provide a reconciliation of forward-
looking Adjusted EBITDA (non-IFRS) to net income (loss) due to the inherent difficulty in forecasting and quantifying certain amounts that are necessary for
such reconciliation. In periods where significant acquisitions or divestitures are not expected, the Company believes it might have a basis for forecasting the
IFRS equivalent for certain costs, such as employee benefits, commissions and depreciation and amortization. However, because other deductions such as
share-based payments, net finance costs, gain (loss) on financial instruments carried at fair market value and current and deferred income taxes used to
calculate projected net income (loss) can vary significantly based on actual events, the Company is not able to forecast on an IFRS basis with reasonable
certainty all deductions needed in order to provide an IFRS calculation of projected net income (loss). The amount of these deductions may be material and,
therefore, could result in projected IFRS net income (loss) being materially less than projected Adjusted EBITDA (non-IFRS). These statements represent
forward-looking information and may represent a financial outlook, and actual results may vary. See the risk and assumptions described under the heading
"Forward-looking information" of this presentation.

() Total volume does not represent revenue earned by the Company, but rather the total dollar value of transactions processed by merchants under contractual agreement with the
Company. See “Supplementary Financial Measures” above.

(2) Adjusted EBITDA is a non-IFRS measure. See “Non-IFRS Measures”. nuvel
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Growth Targets

Growth Targets

Total volume"” 30%+ annual year-over-year growth in the medium term®
Revenue 30%+ annual year-over-year growth in the medium term®
Adjusted EBITDA margin® 50% over the long term®

Nuvel's medium-term® annual growth targets for total volume(ll and revenue, as well as its longer-term target for Adjusted EBITDA margini, are shown in the
table above. These medium®and long-term® targets should not be considered as projections, forecasts or expected results but rather goals that we seek to
achieve from the execution of our strategy over time, through geographic expansion, product innovation, growing wallet share with existing customers, new
customer wins through direct sales channel and growing sales pipeline.

(1) Total volume does not represent revenue earned by the Company, but rather the total dollar value of transactions processed by merchants under contractual agreement with the
Company. See "Supplementary Financial Measures" above.

(2) Adjusted EBITDA margin is a non-IFRS measures. See "Non-IFRS Measures".

(3) "Medium-term" and "long term" have not been defined by Nuvei nor does Nuvei intend to define them. These targets should not be considered as projections, forecasts or expected
results but rather goals that we seek to achieve from the execution of our strategy over time. These growth targets are fully qualified and based on a number of assumptions and subject
to a number of risks described under the heading "Forward-Looking Information" of this presentation. These targets are provided for the purposes of assisting the reader in
understanding the Company's financial performance and measuring progress toward management's objectives and the reader is cautioned that they may not be appropriate for other
pUrposes.

(4) These growth targets are fully qualified and based on a number of assumptions and subject to a number of risks as described under the heading "Forward-looking Information” of this
presentation. These growth targets serve as guideposts as we execute on our strategic priorities, and they assume a normal business environment, continuing momentum and
performance of the Company's core business and favorable tailwinds of the verticals it serves. We will review and revise these growth targets as economic, market and regulatory
environments change.

nuvel

1 5 Payment Technology Partner



Nuvei is a Compelling Investment Opportunity

Significant Scale ~$31.5B Total volume® in Q4 2021

Strong Growth 127% Total volume!) and 83% Revenue growth in Q4 2021 compared to Q4 2020

Highly Scalable Model Operating leverage leading to strong margins in Q4 2021

Cash of “$749M at December 31, 2021, low capital expenditures of “$27M, and robust cash flow

S (SR ERNREE from operating activities of “$267M for FY 2021

Stable and Resilient Diversification provides increased predictability and stability of results

(1) Total volume does not represent revenue earned by the Company, but rather the total dollar value of transactions processed by customers under contractual agreement with the Company.
See “Supplementary Financial Measures” above.
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Revenue by Channel

13

Global eCommerce direct channel is largest & fastest growing

Years ended
December 31

{(In thousands of U.S. dollars, except for 2021 2020
percentages) $ $
Globhal eCommerce direct 486,51 21,667 274,844 130 %
Small and medium-sized businesses 136,682 116,627 20,055 17 %
eCommerce reseller 101,333 47,932 53,401 Mm%
Revenue 724,526 376,226 348,300 93 %

The table above provides revenue breakdown by channel.

Small and medium-sized businesses revenue represents revenue mainly derived from transactions where the physical card
is presented at the point of sale. eCommerce revenue represents revenue derived from transactions where the physical card
is not presented. Global eCommerce direct revenue represents revenue from merchant relationships developed by the
Company's direct sales representatives. eCommerce reseller revenue represents revenue from merchant relationships

developed by sales partners.

nuvei
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Revenue by Vertical

Experiencing momentum across all focused verticals

Years ended
December 31

(In thousands of U.S. dollars, except for ALY

percentages) $

Regulated online gaming 180,843 93,502 87,341 93 %
Financial services 95,779 62,589 33,190 53%
Consumer retail 93,941 68,113 25,828 38%
Digital assets and cryptocurrencies 80,486 4,664 75,822 1626 %
Digital goods & services @ 53,124 42,404 10,720 25%
Social gaming 52,144 8,627 43,517 504 %
Industrials, building material and construction 42,093 34,841 7,252 21%
Healthcare 27,934 18,714 9,220 49 %
Restaurants 23,599 18,626 4973 27 %
Associations & co-operatives 23,293 1,000 22,293 2229 %
Professional services 13,698 8,448 5,250 62 %
Travel 7,922 5,063 2,859 56 %
Online retail ® 7,280 5,958 1,322 22 %
Charitable, funeral, government and child care

services 3,050 2,437 613 25%
Energy & utilities 2,792 1,240 1,552 125 %
Simplex 16,548 = 16,548 n.m.
Revenue 724,526 376,226 348,300 93 %

The table above provides revenue by vertical based on the merchant classification.

(a) Digital goods & services means products and services for which the consumers buy intangible goods and services online.

(b) Online retail means retail for which the consumers buy tangible goods and services directly online. nuvel

(c) Through its proprietary fraud and risk management tools, Simplex provides zero-chargeback guarantee to its customers.
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Revenue by Acquiring and Modular Platform Technology

Modular technology growing ™ 2x the rate of acquiring

Years ended
December 31

(In thousands of U.S. dollars, except for 2021 2020
percentages) $ $
Acquiring 451,413 261,376 190,037 73 %
Modular technology 273,113 114,850 158,263 138 %
Revenue 724,526 376,226 348,300 93 %

The table above provides acquiring and modular technology revenue.

Acquiring revenue represents revenue derived from the credit and debit card association networks.
Modular technology revenue represents revenue derived from our proprietary platforms and includes, for
example, gateway, global processing, APMs, currency management, global payouts, fraud risk
management, card issuing, cryptocurrency payments, open banking, data reporting, reconciliation tools, in
addition to a long list of value add capabilities.

nuvel
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Revenue by Recent Annual Cohort

Years ended
December 31

Investment in direct sales accelerated new business growth

{In thousands of U.S. dollars, except for e
percentages) $
2019 and before 460,542 334,710 125,832 38%
2020 192,657 41,516 151,141 364 %
2021 71,327 — 71,327 n.m.
Revenue 724,526 376,226 348,300 93 %

The above table provides revenue by cohort which represents revenue based on the year in which the new merchants

are boarded.

Revenue by cohort for Global eCommerce direct channel

Years ended
December 31

{In thousands of U.5. dollars, except for ey
percentages) $
2019 and before 276,168 184,484 91,684 50 %
2020 152,290 27,183 125,107 460 %
2021 58,053 — 58,0563 n.m.
Revenue 436,511 211,667 274,844 130 %

The above table provides revenue by cohort for Global eCommerce direct channel which represents revenue based on

the year in which the new merchants are boarded.

21
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“Land-and-expand” strategy drives 179% NRR for largest channel

Years ended
December 31

2020
(In percentages) %
Net revenue retention rate - Global eCommerce direct 179 % 152 %
Net revenue retention rate 146 % 101 %

The table above provides Net revenue retention rate which is calculated by dividing revenue earned in a specific
period by the revenue earned from the same customers in the corresponding period of the previous year. Our
calculation of Net revenue retention rate for a given period only includes revenue from customers that were
customers during the corresponding period of the previous year, and excludes revenue from new business
onboarded during the last 12 months.

nuvei
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Scalable technology with significant capacity going forward

Years ended
December 31

2021 2020
(in millions) Transaction count Transaction count
Credit 8326 552.5 51%
Alternative payment methods 305.2 792 285 %
Debit 42.4 349 21%
Total transaction count 1,180.2 666.6 77 %

The table above provides the number of transactions processed on Nuvei’s platform by tender type.

23
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Appendix A




Statements of Profit or Loss and Comprehensive Income or Loss

Statements of Profit or Loss and Comprehensive Income or Loss Data
(in thousands of U.S. dollars except for shares and per share amounts)

Three months ended Years ended
December 31 December 31
2021 2020 2020
$ $ $
Revenue 21,875 15,907 724526 376,226
Cost of revenue 49,115 23519 147,755 69,255
Gross profit 162,760 92,388 576,71 306,97
5elling, general and administrative expenses 140,921 68,437 431,303 234,972
Operating profit 21,839 23,951 145,468 71,999
Finance income [550) (1,257) (2,859) (5,427)
Finance costs 5,001 2,494 16,879 159,091
Met finance costs 4,451 1,237 14,020 153,664
Loss (gain) on foreign currency exchange |2,486) 1,029 (513) 18,918
Income (loss) before income tax 19,874 21,685 131,961 {100,583)
Income tax expense 7,535 (B92) 249186 3.087
Net income (loss) 12,339 22577 107,045 (103.670)

Other comprehensive income (loss)

Items that may be reclassified subsequently to
profit and loss

Foreign operations — foreign currency translation

differences (10,920) 18,394 (31,031) 32,855
Comprehensive income (loss) 1419 40,57 76,014 {70,815)
Net income (loss) attributable to:
Common shareholders of the Company 10,808 21,726 102,293 {106,230)
Mon-controlling interest 1,531 851 4,752 2,560
12,339 22577 107,045 (103,670)
Comprehensive income (loss) attributable to:
Commaon shareholders of the Company mn2) 40,120 71,262 (73,375)
MNon-controlling interest 1,531 851 4,752 2,560
1419 40,97 76,014 {70,B15)

Net income (loss) per share

Net income (loss) per share attributable to common
shareholders of the Company

Basic 0.08 0.16 073 (1.08)
Diluted 0.07 0.16 | (1.08)

Weighted average number of common shares

outstanding nuvel
Basic 142,698,569 125,837,128 139,729,116 98,681,060

P Technology P:
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Consolidated Statements of Financial Position Data

Consolidated Statements of Financial Position Data
(in thousands of U.S. dollars)

December 31, 2021 December 31, 2020

$ $

Assets

Current assets

Cash 743,576 180,722
Trade and other receivables 39,262 32,055
Inventory 1,277 80
Prepaid expenses 8,483 4,727
Income taxes receivable 3,702 6,690
Current portion of advances to third parties 3,104 8,620
Current portion of contract assets 1,354 1,587
Total current assets before segregated funds 805,758 234 381
Segregated funds 720,874 443,394
Total current assets 1,526,632 677,775

Non-current assets

Advances to third parties 13,676 38,478
Property and equipment 18,856 16,537
Intangible assets 747,600 524,232
Goodwill 1,126,768 969,320
Deferred tax assets 13,036 3,785
Contract assets 1,091 1,300
Processor deposits 47388 13,898
Other non-current assets 3,023 1,944

Total Assets 3,455,470 2,247,769 nuvel
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Consolidated Statements of Financial Position Data

Consolidated Statements of Financial Position Data
(in thousands of L.5. dollars)

December 31, 2020

5

Liabilities

Current liabilities

Trade and other payables 101,848 64,773
Income taxes payable 13,478 7558
Current portion of loans and borrowings 7,349 2527
Other current liabilities 13,226 7132
Total current liabilities before due to merchants 135,901 81,996
Due to merchants 720,874 443 3594
Total current liabilities 856,775 525,390

Mon-current liabilities

Loans and borrowings 501,246 22,726
Deferred tax liabilities 71,100 50,105
Other non-current liabilities 4509 1,659
Total Liabilities 1,433,630 789,880
Equity
Equity attributable to shareholders
Share capital 2,057,105 1,625,785
Contributed surplus 569,943 11,966
Deficit (108,749) (211,042)
Accumulated other comprehensive income (loss) (B.561) 22470
2,009,738 1,449,179
Mon-controlling interest 12,102 8,710

Total Equity 2,021,840 1,457 B89 nuvel

2 7 Total Liabilities and Equity 3,455.470 2,247,769 Payment Technology Partner




Consolidated Statements of Cash Flow Data

Consolidated Statements of Cash Flow Data
(in thousands of U.S. dollars)

For the years ended December 31,

Cash flow from operating activities

MNet income (loss) 107,045 {103,670)
Adjustments for:
Depreciation of property and equipment 5.81 5121
Amortization of intangible assets 85,017 64,552
Amortization of contract assets 2,180 214
Share-based payments 53,120 10,407
Net finance costs 14,020 153,664
Loss (gain) on foreign currency exchange (513) 18,918
Impairment on disposal of a subsidiary - 338
Income tax expense 24,916 3,087
Changes in non-cash working capital items 21,604 (2,281)
Interest paid (14,351 (43,788)
Income taxes paid (32,052) (14,223)
266,857 94,752
Cash flow used in investing activities
Business acquisitions, net of cash acquired (387,654) {67,537)
Proceeds from the sale of a subsidiary, net of cash - 19,045
Decrease (increase) in other non-current assets 10,525 (1,683)
Net decrease in advances to third parties 9,190 9,401
Acquisition of property and equipment (5,728} (3.395)
Acquisition of intangible assets (21,441) (14,448)
(395,108) (58,617)
Cash flow from financing activities
Proceeds from loans and borrowings 300,000 110,000
Transaction costs related to loans and borrowings (5,529) (3.380)
Proceeds from exercise of stock options 8,994 -
Proceeds from issuance of shares 424833 758,597
Transaction costs from issuance of shares (15,709) (42,966)
Repayment of convertible debentures from shareholders — (93,384)
Repayment of loans and borrowings (2,560) (642, 786)
Payment of lease liabilities (2,594) (2,439)
Dividend paid by subsidiary to non-controlling interest {1,360} {940)
706,075 82,702
Effect of movements in exchange rates on cash {9,970) 1,812

Net increase in cash 567,854 120,650 nuvel
Cash - Beginning of Year 180,722 60,072

2 8 Cash — End of Year 748,576 180,722 Payment Technology Partner




Reconciliation of Adjusted EBITDA and Free cash flow to Net Income (Loss) and Cash

flow from operating activities

Reconciliation of Adjusted EBITDA and Free cash flow to Net Income (Loss) and Cash flow
from operating activities
(In thousands of U.S. dollars)

Three months ended Years ended (a) These expenses relate to:
Ducamber 31 Ducamber 31 () professional, legal, consulting, accounting and other fees and expenses related
2021 2020 2020 to our acquisition activities and financing activities. For the three months and
5 $ 5 year ended December 31, 2021, those expenses were $4.3 million and $14.7
million respectively ($5.7 million and $10.9 million for the three months and year
Cash flow from operating activities 64,972 45,783 266,857 94,752 ended December 31, 2020). These costs are presented in the professional fees
Adjustments for: line item of selling, general and administrative expenses.
Depreciation of property and equipment {1,535) (979) (5,811) (5,121) (i) acquisition-related compensation. For the three months and year ended
Amartization of intangible assets (24,403 {17,430) (85,017) (54,552) December 31, 2021, those expenses were $4.5 million and $10.8 million ($0.1
A mortization af contract SEsets (595) (417) (2.180) {2.114) million and $0.8 million for the three months and year ended December 31,
Share-based payments (32,935) (3.200) (53.180) (10,407) 2020). These costs are presented in the employee compensation line item of

S RN (.451) (1.237) (14,020 (153,664) selling, general and administrative expenses.

) T T R T T 2486 (1,029 513 (18.918) (i) change in deferred pur;hasg con5|dera‘t|on for prew.o.usly acquired b‘u‘smessesi
! ) . i of il (338) No amount was recognized in 2021. Gains of $1.2 million and $2.5 million were
mpaliment on disposal of a subsidia — — — .

B i = recognized for the three months and year ended December 31, 2020. These
Income tax expense (7.535) B92 (24,916) (3,087) . . L .

) _ _ amounts are presented in selling, general and administrative expenses.
Witte-cown af imsioey i net realizabla value - (513) - (513) (iv) severance and integration expenses, which were immaterial for the three
Changes in non-cash working capital Hems (6,21E) (4.432) (21,604) 2,281 months and year ended December 31, 2021 ($0.1 million and $0.7 million for the
Interest paid 4,792 1495 14,351 43,788 three months and year ended December 31, 2020). These expenses are
Income taxes paid 17,761 3,644 32,052 14,223 presented in selling, general and administrative expenses.

Net income (loss) 12,339 22,577 107,045 (103,670) (b) These expenses represent expenses recognized in connection with stock options
Finance cost 5.001 2,494 16,879 159,09 and other awards issued under share-based plans as well as related payroll taxes
Finance income (550) (1,257) (2,859) (5.427) that are directly attributable to share-based payments. For the three months and
Depreciation and amortization 75,938 18.410 90,828 £9.673 year ended December 31, 2021, the expenses were comprised of non-cash share-
Income tax EXDEHSE{FECDVEW} 7.535 (892) 24916 3,087 based payments of $329 million and $532 million ($32 million and $104 million for
Acquisition, integration and severance costs ™ 8773 4673 25,831 9.970 three months and year ended Decemper 31, 2020), as well as $1.7 million of cash
Share-based payments and related payroll taxes™ 34,674 3.200 54,919 10,407 iﬁpelhse.stfor rel.ated.lpayroll tax?s l(ml lr 2Ct)t|20)' ; d ated | | "
is line item primarily represen ments an [
Loss (gain) on foreign currency exchange (2,486) 1,029 [513) 18,918 (C) s lineftemp a X Y represents lega Se ements a .assoca ed legal cosls, as
" well as non-cash gains, losses and provisions and certain other costs. These costs
Legal settlement and other 230 1,079 188 933 . ) L .
are presented in selling, general and administrative expenses.
Adjusted EBITDA 91,454 51,313 317,234 162,982

Acquisition of property and equipment, and
e (9.642) (5,572) (27,169) (17,843) nuvel

29 Free cash flow 81,812 45,741 290,065 145,139 Payment Technology Partner




Reconciliation from IFRS to Non-IFRS Results — Adjusted Net Income

Reconciliation of Adjusted net income and Adjusted net income per basic and diluted share to
Net Income (Loss)
(In thousands of U.S. dollars except for share and per share amounts)

Three months ended Years ended
December 31 December 31

(@) This line item represents change in redemption value related to shares classified as liabilities prior to our TSX listing.
As part of the TSX listing, such shares were converted into equity as Subordinate Voting Shares. These expenses
are included in finance costs.

(b) This line item relates to amortization expense taken on intangible assets created from the purchase price adjustment
process on acquired companies and businesses and resulting from a change in control of the Company.

(¢) These expenses relate to:

2021 2020 2020
$ $ $

Net income (loss) 12,339 22,577 107,045 {103,670) (iy professional, legal, consulting, accounting and other fees and expenses related to our acquisition activities and
Change in redemption value of liability- financing activities. For the three months and year ended December 31, 2021, those expenses were $4.3 million
classified common and preferred shares © = — — 76,438 and $14.7 million respectively ($5.7 million and $10.9 million for the three months and year ended December 31,
Accelerated amortization of deferred 2020). These costs are presented in the professional fees line item of selling, general and administrative
transaction costs - - - 24,491 expenses.
Amorti(zb?tion of acquisition-related intangible (i) acquisition-related compensation. For the three months and year ended December 31, 2021, those expenses
B o 22,828 16,008 78,979 59,219 were $4.5 million and $10.8 million ($0.1 million and $0.8 million for the three months and year ended December
e . .
Acquisition, integration and severance costs 8,773 4,673 25,831 9,970 31, 2020). These costs are presented in the employee compensation line item of selling, general and
Share(—based payments and related payroll 34674 3200 54.919 10,407 administrative expenses.
taxes (ii) change in deferred purchase consideration for previously acquired businesses. No amount was recognized in
Loss (gain) on foreign currency exchange (2,486) 1,029 (513) 18,918 2021. Gains of $1.2 million and $2.5 million were recognized for the three months and year ended December 31,
Legal settlement and other © 230 1,079 188 933 2020. These amounts are presented in selling, general and administrative expenses.
Adjustments 64,019 25,989 159,404 200,376 (iv) severance and integration expenses, which were immaterial for the three months and year ended December 31,
Income tax expense related to adjustments (5,784) (2,074) (17,867) (7,720) 2021($0.1 million. and $0.7 million for thg thrge months and year ended December 31, 2020). These expenses are
Pl o (eis 70,574 46,492 248,582 88,086 presented in selling, general and admmwsﬁatwg expense;. . A A
) i . (d) These expenses represent expenses recognized in connection with stock options and other awards issued under
m?;r'ggfme Siil sl 9 mem-eenie g (1,531) (851) (4,752) (2,560) share-based plans as well as related payroll taxes that are directly attributable to share-based payments. For the
e el T three months and year ended December 31, 2021, the expenses were comprised of non-cash share-based
co#ljr?ngn ;ﬁar'gﬁg{ggrg or%tﬁeacfmgang 69,043 45,641 243,830 86,426 payments of $32.9 million and $53.2 million ($3.2 million and $10.4 million for three months and year ended
- December 31, 2020), as well as $1.7 million of cash expenses for related payroll taxes (nil in 2020).
Weighted average number of common shares A : ’ . )
outstanding (e) This line item primarily represents legal settlements and associated legal costs, as well as non-cash gains, losses and
Eaclic 142,698 569 135,837,128 138,729.116 98,681,060 _pFrh(.)wl.Smni and cﬂertegm other c?sts. These costts ari‘prez_entted mtsellmg, ?henteral atnd afctI:m\Stral-mveb‘ex-pe'nz-est:
Diluted 147,640,841 139,929,183 144,441,502 101,576,193 0 is line item reflects income tax expense_on axq ea Jus_ ments using the tax rate of the applicable jurisdic |gn. _
(@) The number of share-based awards used in the diluted weighted average number of common shares outstanding in
the Adjusted net income per diluted share calculation is determined using the treasury stock method as permitted
Adjusted net income per share attributable to under IFRS.
common shareholders of the Company @
Basic 0.48 0.34 1.75 0.88
Diluted 0.47 0.33 1.69 0.85

nuvel
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Revenue by Geography

31

(In thousands of U.S.

Three months ended
December 31

Years ended
December 31

dollars, except for 2021 2020 2021 2020

percentages) $ $ $ $

Revenue
North America 76,229 52,001 24228 47 % 301,257 183,803 17,454 64 %
Europe, Middle East
and Africa 127,856 58,884 68,972 17 % 394,758 176,771 217,987 123 %
Latin America 6,404 3,315 3,089 93 % 22,841 10,771 12,070 12 %
Asia Pacific 1,386 1,707 (321) (19)% 5,670 4,881 789 16 %

211,875 115,907 95,968 83% 724526 376,226 348,300 93 %

The table above summarizes our revenue by geography based on the billing location of the merchant.

nuvel
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Reconciliation of Organic Revenue and Organic Revenue Growth to Revenue

32

Three months ended
December 31

Years ended
December 31

plopy plople 2020
(In thousands of U.S. dollars except for percentages) $ $ $
Revenue 211,875 115,907 724,526 376,226
Adjustments for acquired or divested businesses (@) (32,740) — (123,659) (2,524)
Organic revenue 179,135 115,907 600,867 373,702
Revenue growth 83 % 93 %
Organic revenue growth 55 % 61 %

(@) The Company acquired Smart2Pay Technology & Services B.V on November 2, 2020, Base Commerce on January 1, 2021, Mazooma on August 3, 2021, and Simplex

and Paymentez on September 1, 2021. In May 2020, the Company disposed of CreditGuard.

nuvel
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Transaction Adjusted Revenue

Three months ended Years ended
December 31 December 31

2021 2020 2020
$ $ $

Revenue 21,875 115,907 724526 376,226
Adjustments for acquired or divested

businesses™ na. 27,034 na. 93,135
Transaction adjusted revenue n.a. 142,941 n.a. 469,361

Transaction adjusted revenue means, for any period, revenue adjusted to (i) add management’s estimate of revenue of acquired businesses for a portion
of such period matching the portion of the current period for which the business was owned, and (ii) subtract management’s estimate of revenue of
divested businesses for the portion of such period matching the portion of the current year for which the business was not owned. Management
estimates the results of the acquisitions based on the most recently available financial information at the time of each acquisition. These estimates may
differ from actuals. Transaction adjusted revenue is being presented to be consistent with prior disclosures. However going forward it will no longer be
provided.

(@) The Company acquired Smart2Pay Technology & Services B.V on November 2, 2020, Base Commerce on January 1, 2021, Mazooma on August 3, 2021, and Simplex and Paymentez on
September 1, 2021. In May 2020, the Company disposed of CreditGuard.

nuvel
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Reconciliation of Organic Revenue and Organic Revenue Growth to Revenue

Three months ended Three months ended Three months ended
March 31, June 30, September 30,
2021 2020 2021 2020 2021 2020
(In thousands of U.S. dollars
except for percentages) $ $ $ $ $
Revenue 150,480 83,239 178,239 83,325 183,932 93,755
Adjustments for acquired or
divested businesses @ (29,113) (1,534)  (29,398) (990)  (32,409) —
Organic revenue 121,367 81,705 148,841 82,335 151,523 93,755
Revenue growth 81 % 14 % 96 %
Organic revenue growth 49 % 81% 62 %

(@) The Company acquired Smart2Pay Technology & Services B.V on November 2, 2020, Base Commerce on January 1, 2021, Mazooma on August 3, 2021, and Simplex
and Paymentez on September 1, 2021. In May 2020, the Company disposed of CreditGuard.

nuvel
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MAKING OUR
WORLD A LOCAL
MARKETPLACE.




