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MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND 
RESULTS OF OPERATIONS FOR THE THREE AND SIX MONTHS ENDED JUNE 30, 2021 

As used in this management’s discussion and analysis of financial condition and results of operations 
(“MD&A”), unless the context indicates or requires otherwise, all references to the “Company”, “Nuvei”, 
“we”, “us” or “our” refer to Nuvei Corporation together with our subsidiaries, on a consolidated basis. 

This MD&A dated August 9, 2021, should be read in conjunction with the Company’s unaudited 
condensed interim consolidated financial statements, along with the related notes thereto for the three 
and six months ended June 30, 2021 (the “Interim Financial Statements”). The financial information 
presented in this MD&A is derived from the Interim Financial Statements which have been prepared in 
accordance with International Financial Reporting Standards (“IFRS”) as issued by the International 
Accounting Standards Board (“IASB”). All amounts are in U.S. dollars except where otherwise indicated. 
Additionally, tables included in this MD&A are presented in thousands of U.S. dollars, unless otherwise 
indicated. This MD&A is presented as of the date of the Interim Financial Statements and is current to 
that date unless otherwise stated. 

Forward-Looking Information 

This MD&A contains “forward-looking information” within the meaning of applicable securities laws, 
including Nuvei's (a) expectation to complete the acquisition of Simplex in the second half of 2021 and (b) 
outlook on total volume, revenue and Adjusted EBITDA for the three months ending September 30, 2021 
and the year ending December 31, 2021. Nuvei’s outlook on revenue and Adjusted EBITDA also constitute 
“financial outlook” within the meaning of applicable securities laws and is provided for the purposes of 
assisting the reader in understanding the Company’s financial performance and measuring progress 
toward management’s objectives and the reader is cautioned that it may not be appropriate for other 
purposes. Forward-looking information involves known and unknown risks and uncertainties, many of 
which are beyond the Company’s control, that could cause actual results to differ materially from those 
that are disclosed in or implied by such forward-looking information. These risks and uncertainties include 
but are not limited to those described under the “Risks Factors” section of the Company’s annual 
information form filed on March 17, 2021 (the “AIF”). Forward-looking information is based on 
management’s beliefs and assumptions and on information currently available to management. 
Particularly, management's assessments of, and outlook for, total volume, revenue and Adjusted EBITDA 
set out herein are generally based on the following assumptions: (a) Nuvei's results of operations will 
continue as expected, (b) the Company will continue to effectively execute against its key strategic growth 
priorities, despite the current COVID-19 pandemic and measures taken to contain the virus, (c) the 
Company will continue to retain and grow its existing customer base while adding new customers, (d) the 
Company will not complete any acquisitions or divestitures (e) economic conditions will remain relatively 
stable throughout the period, (f) the industries Nuvei operates in will continue to grow consistent with past 
experience, (g) there will be no fluctuations in currency exchange rates and volatility in financial markets, 
(h) there will be no changes in legislative or regulatory matters that negatively impact Nuvei's business, 
and (i) current tax laws will remain in effect and will not be materially changed. Although the 
forward-looking information contained in this MD&A is based upon what management believes are 
reasonable assumptions, you are cautioned against placing undue reliance on this information since actual 
results may vary from the forward-looking information. Unless otherwise noted or the context otherwise 
indicates, the forward-looking information contained in this MD&A is provided as of the date of this 
MD&A, and the Company does not undertake to update or amend such forward-looking information 
whether as a result of new information, future events or otherwise, except as may be required by applicable 
law. 
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Overview 

We are a global provider of payment technology solutions to merchants and partners in North 
America, Europe, Asia Pacific and Latin America. We believe we are differentiated by our proprietary 
technology platform, which is purpose-built for high-growth mobile commerce and eCommerce markets. 
Our focus on technology, innovation and security enables us to design and develop solutions that are 
tailored for these markets. Our solutions span the entire payments stack and include a fully integrated 
payments engine with global processing capabilities, a turnkey solution for frictionless checkout 
experiences and a broad suite of data-driven business intelligence tools and risk management services. 
Through a single integration, we believe our technology platform makes it simple for merchants and 
partners to securely accept payments in 204 markets worldwide with local acquiring in 45 markets and 
nearly 150 currencies, for their customers to transact using 480 alternative payment methods (“APMs”), 
and to provide pay-in and payout support for nearly 40 of the world’s leading cryptocurrencies including 
Bitcoin, Ethereum, Bitcoin Cash, Litecoin, NEO and XRP. We leverage our deep industry expertise and 
thought leadership in mobile commerce and eCommerce payments to serve merchants of all sizes, from 
small-and-medium sized businesses (“SMBs”) to large enterprises, operating in some of the most complex 
verticals across multiple geographic markets. 

We are a single source provider of a comprehensive suite of payment solutions. Our solutions are 
designed to support the entire lifecycle of a transaction across mobile or in-app, online (via application 
programming interface or multi-feature cashier), unattended and in-store channels while providing what 
we believe is a superior payments experience. Our solutions include: 

• End-to-end processing including multi-currency authorization and settlement; 

• Global gateway that is acquirer- and processor-agnostic; 
• Turnkey checkout solution designed to increase sales conversions and simplify checkout for 

consumers; 
• Smart routing technology to maximize payment authorization rates; 
• Localization capabilities allowing acceptance of nearly 150 currencies, nearly 40 cryptocurrencies 

and 480 APMs and support of 30 languages (including multiple regional varieties of English); 
• Pay-in and payout support for nearly 40 of the world’s leading cryptocurrencies including Bitcoin, 

Ethereum, Bitcoin Cash, Litecoin, NEO and XRP; 
• Dynamic currency management solutions; 
• Risk and chargeback management and fraud prevention tools; 

• Flexible and rapid merchant enrollment, underwriting and onboarding platform; 
• Enhanced reconciliation tools that simplify merchants’ cash flow management; and 

• Unified reporting regardless of payment type or geographic market. 

We sell and distribute our solutions globally through three primary channels: direct sales, indirect 
sales and strategic platform integrations. Our approach to distribution is designed to enable us to 
efficiently market our payments and technology solutions at scale and is customized by both region and 
vertical to optimize sales. By relying on our local sales teams and indirect partners who act as trusted 
technology providers to our merchants, we believe we are able to serve more merchants globally and grow 
with them as they grow their businesses and expand into new markets. We focus on the needs to our 
merchants and how we can help them grow their sales and in turn our volume with them. Due to the 
scalable nature of our business model and the inherent operating leverage, increases in volume drives 
profitable revenue growth. 

Our revenue is primarily sales volume and transaction-based, generated from merchants’ daily sales 
and through various fees for value-added services provided to our merchants. We also generate 
subscription revenue from our business intelligence tools, merchant dashboards and other technology 
solutions, for which we typically charge flat subscription fees monthly. Our revenue is largely recurring in 
nature due to the mission-critical nature of our product and service offerings and deep integration of our 
payments technology into our merchants’ enterprise resource planning systems. Additionally, our model 
has delivered rapid growth in mobile commerce and eCommerce revenue. We believe the depth and 
breadth of our payment capabilities help merchants establish and expand their presence in emerging 
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commerce channels across many markets. This enables us to develop long-standing relationships with our 
merchants, which in turn drive strong retention and significant cross-selling opportunities. 

Financial Highlights for Three Months Ended June 30, 2021 Compared to 2020: 

• Total volume(a) increased by 146% to $21.9 billion from $8.9 billion, eCommerce representing 84% 
of total volume(a); 

• Revenues increased 114% to $178.2 million from $83.3 million; 

• Net income increased by 179% to $38.9 million from $14.0 million; 
• The Company’s adjusted EBITDA(b) increased by 112% to $79.4 million from $37.4 million; 

• Adjusted net income(b) increased by 297% to $64.5 million from $16.3 million; 
• Net income per diluted share was $0.26 compared to $0.15 in the comparative period; 

• Adjusted net income(b) per diluted share of $0.44 compared to $0.18; and 
• Cash of $533.7 million at June 30, 2021 compared to $180.7 million at December 31, 2020. 

Financial Highlights for the Six Months Ended June 30, 2021 Compared to 2020: 

• Total volume(a) increased by 139% to $42.5 billion from $17.8 billion, eCommerce representing 
86% of total volume(a); 

• Revenues also increased 97% to $328.7 million from $166.6 million; 
• Net income increased by $115.1 million to $66.7 million from a net loss of $48.4 million; 

• The Company’s adjusted EBITDA(b) increased by 105% to $144.8 million from $70.7 million; 
• Adjusted net income(b) increased by 344% to $115.7 million from $26.0 million; 

• Net income per diluted share was $0.45 compared to net loss per share of $0.58 in the comparative 
period; 

• Adjusted net income(b) per diluted share of $0.79 compared to $0.29; and 
• Cash flow from operating activities of $139.0 million increased from $32.8 million. 

(a) Total volume does not represent revenue earned by the Company, but rather the total dollar value of transactions processed by  

merchants under contractual agreement with the Company 

(b) Adjusted EBITDA and Adjusted net income are non-IFRS measures. See “Non-IFRS Measures”. 

Acquisitions 

Mazooma 

On August 3, 2021, the Company completed its previously announced acquisition of Mazooma 
Technical Services Inc. (“Mazooma”) for a initial consideration totalling $59.4 million Canadian dollars 
($47.6 million) of which $45.0 million Canadian dollars ($36.0 million) was paid in cash and the 
remaining paid with the issuance of 138,522 Subordinate Voting Shares to the sellers. The acquisition also 
includes contingent consideration of up to a total maximum consideration, including initial consideration, 
of $400.0 million Canadian dollars ($320.5 million). The contingent consideration is subject to meeting 
certain performance metrics over a three-year period. 

The acquisition enhances and expands Nuvei’s portfolio of North American payment options with 
instant bank-to-bank payments for pay-in and payouts and real time payments for accelerated 
withdrawals, allowing customers to receive payouts immediately into their bank accounts 24/7/365. Nuvei 
will now offer Mazooma as an increasingly popular and accepted payment method to its merchant 
customer base across all industry verticals. 

SimplexCC Ltd. 

On May 6, 2021, the Company announced it had entered into a definitive agreement to acquire 
SimplexCC Ltd. (“Simplex”) for approximately $250 million before closing adjustments and transaction 
costs, to be paid in cash. The transaction is subject to regulatory approval as well as customary closing 
conditions and the Company expects to complete its acquisition of Simplex in the second half of 2021. 
Simplex is a payment solution provider to the cryptocurrency industry connecting market participants 
including exchanges, brokers, wallet and liquidity providers. Simplex delivers the infrastructure for users 
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to buy or sell cryptocurrencies (i.e. on-ramp/off-ramp capabilities) using credit and debit cards. Through 
its proprietary fraud and risk management tools, Simplex provides a zero-chargeback guarantee to its 
customers, resulting in higher conversion rates. As a principal member of the Visa network, Simplex has 
permission to issue Visa cards, giving its consumers access to digital currencies daily. Simplex processed 
approximately $500 million of total volume in 2020 and is expected to process more than $2.0 billion of 
total volume in 2021. Management believes that the acquisition of Simplex will:  

• expand Nuvei’s capabilities by adding turnkey simplicity to the process of buying and selling 
cryptocurrency and converting it back to fiat within a user account – ultimately reducing 
complexity for merchants and consumers 

• allow Nuvei to offer bespoke anti-money laundering / know your customer solutions, transaction 
guarantee solutions, and valued added services to 190 liquidity providers and partners; and 

• provide Nuvei with an electronic money institution license to offer international bank account 
number accounts to end users and merchants, which opens up potential opportunities like banking 
as a service. 

Capital Resources 

On May 20, 2021, the Company filed an amended and restated short form base shelf prospectus, 

increasing the amount available under the original prospectus by $950 million to $1,800 million, until 

January 7, 2023. The amount available under the base shelf prospectus has been decreased by the 

transactions described further in the Liquidity and Capital Resources section of this MD&A.  

On June 18, 2021, the Company renegotiated the terms of its credit facility to reduce the interest rate 

and increase the total financing capacity available under that facility from $212 million to $512 million in 

the form of term loans and from $100 million to $350 million in the form of a revolving facility. 

Outstanding principal of the term loan will be payable quarterly at an annual rate of 1.00% and the 

remaining balance will be payable at maturity which remained unchanged at September 28, 2025. The 

maturity of the revolving facility was extended one year to September 28, 2024. There was no change to 

the guarantees and covenants of the credit facility arrangement. Concurrently with the execution of the 

amended agreement, the Company borrowed $300 million under the term loan facility to fund a portion 

of its previously announced acquisitions. 

Impact of COVID-19 on our Operations 

In March 2020, the World Health Organization declared the COVID-19 outbreak a pandemic. In 
response, many governments, states, cities and other geographic regions implemented preventive or 
protective actions such as travel bans and restrictions, temporary closures of businesses, quarantines or 
shelter-in-place orders or total lock-down orders. The pandemic has disrupted the economy and put 
unprecedented strains on the government health care systems, businesses and individuals around the 
world. 

The spread of COVID-19 has caused us to modify our business practices to help minimize the risk of 
the virus to our employees, our partners, our merchants and their customers, and the communities in 
which we participate. In response to the COVID-19 pandemic, we adopted a “people-first” approach, 
prioritizing the health and safety of our employees and local communities and quickly deploying all 
employees to a “work from home” model. There were no employee layoffs or furloughs because of the 
COVID-19 pandemic. We implemented our business continuity plan, which included merchant portfolio 
management (enhanced review and monitoring of merchants in affected industries; amended billing 
process from monthly to daily) and supply chain management (outreach to ensure continuity of service or 
supply; negotiated discounts where applicable). The negative impact of the COVID-19 pandemic on our 
business and the result disclosed in our Interim Financial Statements has been limited. Nuvei’s strong 
presence in eCommerce (representing approximately 86% of its volume in the six months ended June 30, 
2021), helped mitigate any negative impact of the pandemic on its operations. 
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There continues to be uncertainty regarding the duration and magnitude of the COVID-19 pandemic 
and the ability to control resurgences worldwide, making it difficult to assess the future impact on our 
employees, partners, merchants, the end markets we serve and the resulting effect on our business and 
operations, both in the short term and in the long term. The extent and continued impact of the COVID-19 
pandemic on our business will depend on certain developments, including: the duration and spread of the 
outbreak; government responses to the pandemic; delays in vaccine rollout; the effectiveness of vaccines 
against the virus and its mutations; the impact on our customers and our sales cycles; the impact on 
customer, industry or employee events; and the effect on our partners, merchants and their customers, 
third-party service providers, customers and supply chains, all of which are uncertain and cannot be 
predicted. Accordingly, there is a higher level of uncertainty with respect to management’s judgments, 
assumptions and estimates. Please refer to the section entitled “Risks Relating to Our Business and 
Industry – The ongoing COVID-19 pandemic, including the resulting global economic uncertainty and 
measures taken in response to the pandemic, could materially impact our business and future results of 
operations and financial condition” of our AIF, for additional detail on how COVID-19 may impact our 
future results. 

Non-IFRS Measures 

Nuvei’s Interim Financial Statements have been prepared in accordance with IFRS as issued by the 
International Accounting Standards Board. The information presented in this MD&A includes non-IFRS 
financial measures, namely Adjusted EBITDA, Adjusted net income, Adjusted net income per basic share, 
and Adjusted net income per diluted share. These measures are not recognized measures under IFRS and 
do not have standardized meanings prescribed by IFRS and are therefore unlikely to be comparable to 
similar measures presented by other companies. Rather, these measures are provided as additional 
information to complement IFRS measures by providing further understanding of the Company’s results 
of operations from management’s perspective. Accordingly, these measures should not be considered in 
isolation nor as a substitute for analysis of the Company’s financial information reported under IFRS. 
Adjusted EBITDA, Adjusted net income, Adjusted net income per basic share, and Adjusted net income 
per diluted share are used to provide investors with a supplemental measure of the Company’s operating 
performance and thus highlight trends in Nuvei’s core business that may not otherwise be apparent when 
relying solely on IFRS measures. The Company’s management also believes that securities analysts, 
investors and other interested parties frequently use non-IFRS measures in the evaluation of issuers. 
Nuvei’s management also uses non-IFRS measures in order to facilitate operating performance 
comparisons from period to period, to prepare annual operating budgets and forecasts and to determine 
components of management compensation. The Company’s management believes Adjusted EBITDA, 
Adjusted net income, Adjusted net income per basic share and Adjusted net income per diluted share are 
important supplemental measures of Nuvei’s performance, primarily because they and similar measures 
are used widely among others in the payment technology industry as a means of evaluating a company’s 
underlying operating performance.  
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Reconciliation of Adjusted EBITDA to Net Income (Loss) 

Adjusted EBITDA is defined as net income (loss) before finance costs, finance income, depreciation 
and amortization, income tax expense, acquisition, integration and severance costs, share-based 
payments, loss (gain) on foreign currency exchange, and legal settlement and other.  

The following table reconciles Adjusted EBITDA to net income (loss) for the periods indicated:  

 

Three months  
ended June 30, 

 
Six months  

ended June 30, 
 2021 2020  2021 2020 
 (In thousands of U.S. dollars) $ $  $ $ 

      

Net income (loss) 38,914 13,965  66,704 (48,378) 

Finance cost 3,432 24,083  6,747 55,342 

Finance income (912) (1,449)  (1,771) (2,795) 

Depreciation and amortization 20,740 17,020  41,738 34,333 

Income tax expense 6,120 558  11,179 474 

Acquisition, integration and severance costs (a) 4,500 1,208  9,840 2,878 

Share-based payments (b) 4,953 402  9,058 735 

Loss (gain) on foreign currency exchange 1,691 (18,286)  1,246 27,433 

Legal settlement and other (c) (63) (111)  96 656 

Adjusted EBITDA (d) 79,375 37,390  144,837 70,678 

Advance from third party - merchant residual 
received (e) 

3,138 2,719  5,866 5,668 

 
(a) These expenses relate to:  

(i) professional, legal, consulting, accounting and other fees and expenses related to our acquisition activities and financing 

activities. For the three months and the six months ended June 30, 2021, those expenses were $4.5 million and $9.8 million 

respectively ($2.0 million and $3.2 million for the three months and the six months ended June 30, 2020). These costs are 

presented in the professional fees line item of selling, general and administrative expenses.  

(ii) acquisition-related compensation. For the three months and the six months ended June 30, 2021, those expenses were nil 

($0.2 million and $0.5 million for the three months and the six months ended June 30, 2020). These costs are presented in 

the employee compensation line item of selling, general and administrative expenses.  

(iii) change in deferred purchase consideration for previously acquired businesses, which was nil for the three and the six months 

ended June 30, 2021 (gain of $1.3 million for the three and the six months ended June 30, 2020). 

(iv) severances and integration expenses. For the three months and the six months ended June 30, 2021, severances were 

immaterial ($0.2 million and $0.4 million for the three months and the six months ended June 30, 2020). Severance expenses 

are presented in the employee compensation line item of selling, general and administrative expenses.  

(b) These expenses represent non-cash expenses recognized in connection with stock options and other awards issued under share-

based plans.  
(c) This line item primarily represents legal settlements and associated legal costs reached outside of the normal course of business, 

as well as non-cash gains, losses and provisions and certain other costs. These costs are presented in the other line item of the 

selling, general and administrative expenses. 
(d) Adjusted EBITDA is a non-IFRS measure that the Company uses to assess its operating performance and cash flows.  

(e) Commencing in 2018, the Company entered into various agreements with a single third-party independent sales organization to 

acquire the rights to future cash flows from a portfolio of merchant contracts.  
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Reconciliation of Pro Forma Transaction Adjusted Revenue to Revenue 

  
Three months  

ended June 30, 
 

Six months  
ended June 30, 

 2021 2020  2021 2020 
 (In thousands of U.S. dollars) $ $  $ $ 
      

Revenue 178,239 83,325  328,719 165,564 

Revenue of Base Commerce and Smart2Pay 
(prior to acquisitions)(a) - 22,568 

 
- 43,316 

Pro forma transaction adjusted 
revenue 

178,239 105,893  328,719 209,880 

(a) The Company acquired Smart2Pay Technology & Services B.V on November 2, 2020 and Base Commerce LLC on January 1, 

2021.  

Reconciliation of Adjusted Net Income to Net Income (Loss) 

Adjusted net income is defined as net income (loss) before acquisition, integration and severance 
costs, share-based payments, loss (gain) on foreign currency exchange, amortization of acquisition-related 
intangible assets, and the related income tax expense or recovery for these items. Adjusted net income also 
excludes change in redemption value of liability-classified common and preferred shares and accelerated 
amortization of deferred transaction costs and loss on debt modification. 

The following table reconciles Adjusted net income to net income (loss) for the periods indicated:  

 

Three months  
ended June 30 

 
Six months  

ended June 30 

(In thousands of U.S. dollars except for per 
share amounts) 

2021 2020  2021 2020 
$ $  $ $ 

      

Net income (loss) 38,914 13,965  66,704 (48,378) 

Change in redemption value of liability-
classified common and preferred shares (a) - 5,850 

 
- 17,486 

Amortization of acquisition-related intangible 
assets (b) 17,897 14,875 

 
36,109 29,050 

Acquisition, integration and severance costs (c) 4,500 1,208  9,840 2,878 

Share-based payments (d) 4,953 402  9,058 735 

Loss (gain) on foreign currency exchange 1,691 (18,286)  1,246 27,433 

Legal settlement and other (e) (63) (111)  96 656 

Adjustments 28,978 3,938  56,349 78,238 

Income tax expense related to adjustments(f) (3,386) (1,644)  (7,386) (3,820) 

Adjusted net income (g) 64,506 16,259  115,667 26,040 

           

Adjusted net income per share 
attributable to common shareholders 
of the Company (h) 

    
 

    

Basic 0.46 0.18  0.82 0.30 

Diluted 0.44 0.18  0.79 0.29 

 

(a) This line item represents change in redemption value related to shares classified as liabilities prior to the Company’s initial public 

offering (“IPO”). As part of the IPO, such shares were converted into equity as Subordinate Voting Shares. These expenses are 

included in finance costs. 
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(b) This line item relates to amortization expense taken on intangible assets created from the purchase price adjustment process on 

acquired companies and businesses and from the acquisition of all the outstanding shares of Pivotal Holdings Ltd. by Nuvei in 

September 2017.  

(c) These expenses relate to:  

(i) professional, legal, consulting, accounting and other fees and expenses related to our acquisition activities and financing 

activities. For the three months and the six months ended June 30, 2021, those expenses were $4.5 million and $9.8 million 

respectively ($2.0 million and $3.2 million for the three months and the six months ended June 30, 2020). These costs are 

presented in the professional fees line item of selling, general and administrative expenses. 

(ii) acquisition-related compensation. For the three months and the six months ended June 30, 2021, those expenses were nil 

($0.2 million and $0.5 million for the three months and the six months ended June 30, 2020). These costs are presented in 

the employee compensation line item of selling, general and administrative expenses.  

(iii) change in deferred purchase consideration for previously acquired businesses, which was nil for the three and the six months 

ended June 30, 2021 (gain of $1.3 million for the three and the six months ended June 30, 2020). 

(iv) severances and integration expenses. For the three months and the six months ended June 30, 2021, severances were 

immaterial ($0.2 million and $0.4 million for the three months and the six months ended June 30, 2020). Severance expenses 

are presented in the employee compensation line item of selling, general and administrative expenses. 

(d) These expenses represent non-cash expenses recognized in connection with stock options and other awards issued under share-

based plans. 

(e) This line item primarily represents legal settlements and associated legal costs reached outside of the normal course of business, 

as well as non-cash gains, losses and provisions and certain other costs. These costs are presented in the other line item of the 

selling, general and administrative expenses. 

(f) This line item reflects income tax expense on taxable adjustments using the tax rate of the applicable jurisdiction.  

(g) Adjusted net income is a non-IFRS measure that the Company uses to further assess its operating performance.  

(h) Adjusted net income per diluted share is calculated using share-based awards outstanding at the end of each period on a fully 

diluted basis if they were in-the-money at that time.  

Key Performance Indicator 

We monitor the following key performance indicator to help us evaluate our business, measure our 
performance, identify trends affecting our business, formulate business plans and make strategic 
decisions. Our key performance indicator may be calculated in a manner that differs from similar key 
performance indicators used by other companies. 

Total Volume: We believe total volume is an indicator of performance of our business. Total volume 
and similar measures are used widely among others in the payments industry as a means of evaluating a 
company’s performance. We define total volume as the total dollar value of transactions processed in the 
period by merchants under contractual agreement with us. Total volume does not represent revenue 
earned by us. Total volume encompasses both acquiring volume, where we are in the flow of funds in the 
settlement transaction cycle, and gateway/technology volume, where we provide our gateway/technology 
services but are not in the flow of funds in the settlement transaction cycle. Since our revenue is primarily 
sales volume and transaction-based, generated from merchants’ daily sales and through various fees for 
value-added services provided to our merchants, fluctuations in total volume will generally impact our 
revenue.  

Outlook 

For the three months ending September 30, 2021 and year ending December 31, 2021, Nuvei 
anticipates total volume(a), revenue and Adjusted EBITDA(b) to be in the ranges below. Considering the 
strong performance during the three months ended June 30, 2021, where Nuvei exceeded the previously 
anticipated revenue and Adjusted EBITDA(b) outlook, as well as continuing momentum in the business, 
management is raising the financial outlook for the year ending December 31, 2021. The updated financial 
outlook and specifically the Adjusted EBITDA(b) reflects the Company’s strategy to accelerate its 
investment in distribution, marketing, innovation, technology as well as the infrastructure resulting from 
the recent acquisition of Mazooma. The Company expects these investments will support its growth plan. 
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The financial outlook is fully qualified and based on a number of assumptions described under the 
heading “Forward-Looking Information” of this MD&A and does not include the pending acquisition of 
Simplex. 

 

Three months ending 
September 30, 2021 

 Year ending  
December 31, 2021 

(In U.S. dollars) $  $ $ 
     Previous Updated 
Total volume (a) (in billions) 21.5 – 22.5  83 – 89 88 – 91 

Revenue (in millions) 174 – 180  610 – 640 690 – 705 

Adjusted EBITDA (b) (in millions) 71 – 75  264 – 277 295 – 305 

a) Total volume does not represent revenue earned by the Company, but rather the total dollar value of transactions processed by 

merchants under contractual agreement with the Company. See “Key Performance Indicator”. 

b) Adjusted EBITDA is a non-IFRS measure. See “Non-IFRS Measures”. 

Summary of Factors Affecting Our Performance 

We believe that the growth and future success of our business depends on many factors, including 
those described below. While each of these factors presents significant opportunities for our business, they 
also pose important challenges, some of which are discussed below as well as in the section entitled “Risks 
Relating to Our Business and Industry” of our AIF. 

Growth with our Existing Merchants. Our success is directly correlated with our merchants’ 
success. We focus on the high-growth mobile and eCommerce markets and we will grow alongside our 
existing merchants as they grow their business and expand into new markets. In addition, our existing 
customers represent a significant opportunity to cross-sell and up-sell products and services with limited 
incremental sales and marketing expenses. As our merchants increase their business volume, we can offer 
more solutions from our Native Commerce Platform. Our future revenue growth and achieving and 
maintaining profitability is dependent upon our ability to maintain existing customer relationships and to 
continue to expand our customers’ use of our comprehensive suite of solutions. 

Ability to Acquire New Merchants and Partners. Our future revenue growth will also largely 
depend upon the effectiveness of our sales and marketing efforts, both domestically and internationally. 
We have significant sales and marketing experience in capturing and serving SMBs in North America and 
large enterprises in Europe. We intend to leverage this experience and enable merchant base expansion by 
targeting large enterprises in North America, with a focus in the mobile commerce and eCommerce 
channels. Key to our success in achieving merchant base expansion is continued investment in our direct 
sales team and further leveraging our broad and diversified network of distribution partners.  

Ability to Expand in Regions Internationally. We plan to expand and deepen our footprint in 
geographies where we have an emerging presence today, such as Asia Pacific and Latin America. Our 
expansion has also been driven by the needs of our merchants. For each new country where we seek to 
expand, we focus on understanding the needs of the local market and invest to develop relationships, while 
gaining an appreciation for the appropriate local regulatory and compliance frameworks. We believe this 
will help our growth strategy and achieving global presence and connectivity across all targeted markets. 

Investment in our Technology and Product Portfolio. We believe our technology-first culture 
enables us to enhance our offerings to remain at the forefront of payments innovation. Specifically, our 
Native Commerce Platform enables us to deliver comprehensive payments and technology solutions to 
power a convenient and secure transaction experience for our merchants and their customers. Further 
investment in this platform is necessary to expand and keep technologically current our portfolio of 
services to our merchants. Close collaboration with our merchants through ongoing communication and 
feedback loop is also key, as it enables a better design and delivery of solutions that meet their specific and 
evolving needs. 
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Ability to Maintain and Add to our Acquiring Banks Relationships. We have built strong 
relationships with acquiring banks in North America. The maintenance and/or expansion of these 
relationships and strong collaboration on maintaining adequate procedures in monitoring the risk profile 
of our merchant base will be a key enabler in the pursuit of our growth strategies. 

Adapt to Regulatory Changes. The nature of our product and services offerings necessitates that 
we adhere to strict regulatory regimes in the countries where we operate. Our operational teams are fully 
versed in the varying regulatory requirements. As regulations change, we will continue to upskill and 
modify, as appropriate, our merchant underwriting, risk management, know your client and anti money 
laundering capabilities, in as seamless as possible a manner to minimize disruption to our merchants’ 
businesses. 

Successful Execution on Recent and Future Acquisitions. We intend to augment our organic 
growth with strategic and tactical acquisitions. Critical to our success is continuing to be highly disciplined 
in integrating recent acquisitions, such as the Mazooma, Smart2Pay and Base Commerce acquisitions, and 
future acquisitions, such as Simplex, into our Company in a manner that allows us to fulfill the potential 
that these acquisitions bring. 

Economic Conditions and Resulting Consumer Spending Trends. Changes in macro-level 
consumer spending trends, including COVID-19, could affect the total volume processed on our platform, 
thus resulting in fluctuations in our revenue. 

Key Components of Results of Operations 

Revenue 

Merchant Transaction and Processing Services. Revenues from the Company’s merchant 
transaction and processing services are derived primarily from eCommerce payment processing services, 
and stems from relationships with individual merchants. Additionally, transaction and processing services 
revenue stem from contracts with financial institutions and other merchant acquirers, the terms of which 
generally range from three to five years. The contracts stipulate the types of services and set forth how fees 
will be incurred and calculated. Merchant transaction and processing services revenues are generated from 
processing electronic payment transactions for merchants. 

The Company’s transaction and processing revenue is primarily comprised of (a) fees calculated based 
on a percentage of the monetary value of transactions processed; (b) fees calculated based on the number 
of transactions processed; (c) service fees; or (d) some combination thereof that are associated with 
transaction and processing services. 

The Company presents revenue net of the interchange fees charged by the card issuing financial 
institutions and the fees charged by the payment networks. 

Other Revenue. The Company may sell hardware (“point-of-sale equipment”) as part of its contracts 
with customers. Hardware consists of terminals or gateway devices. The Company does not manufacture 
hardware but purchases hardware from third party vendors and holds the hardware in inventory until 
purchased by a customer. 

For more information on our revenue recognition policies, refer to Note 3 of the annual consolidated 
financial statements for the year ended December 31, 2020 (the “Consolidated Financial Statements”). 

Cost of Revenue 

Processing Costs. Processing fees consist of fees paid to processing suppliers. When we are the 
primary obligor providing payment processing services, we record processing fees paid to processing 
suppliers as a cost of revenue. If we are not the primary obligor providing payment processing services, 
processing fees are netted from the revenue recorded for such transaction and we do not record separate 
processing fees as a cost of revenue. 
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Costs of Goods Sold. Costs of goods sold consist primarily of costs associated with selling 
point-of-sale equipment, such as the cost of acquiring the equipment, including purchase price, expenses 
associated with a third-party fulfillment company, shipping, handling and inventory adjustments. 

Selling, General and Administrative Expenses 

Our selling, general and administrative expenses primarily represent the amounts associated with (i) 
commissions, (ii) depreciation and amortization, and (iii) employee compensation. 

Commissions. Commissions are comprised of incentives paid to third party agents for referring 
merchants. 

Depreciation. Depreciation consists of depreciation of property and equipment, primarily 
point-of-sale equipment, office and computer equipment, furniture and fixtures, leasehold improvements 
and right of use assets over buildings. We calculate depreciation using the straight-line method over the 
useful life of the relevant asset or over the remaining lease term, as applicable. 

Amortization. Amortization consists primarily of amortization of intangible assets, which consist of 
internally generated and externally purchased software that is used in providing processing services to 
customers. It also includes trademarks, technologies and partner and merchant relationships, that are 
acquired by the Company.  These intangible assets are amortized on a straight-line basis over the course 
of the relevant asset’s useful life. 

Employee Compensation. Employee compensation consists of salaries and compensation 
(excluding share-based payments which is disclosed separately) earned by our employees. Employee 
compensation includes costs related to the various functions of the Company, including technology, sales 
and marketing, operations, as well as various business support functions. 

Selling, general and administrative expenses also consists of transaction losses, professional fees, 
share-based payments, contingent consideration adjustments and other expenses. 

We anticipate increases in general and administrative expenses as we incur the costs of compliance 
associated with being a public company, including increased accounting and legal expenses. Please refer 
to the section entitled “Risks Relating to Regulation” of our AIF.  

Net Finance Costs 

Net finance costs primarily represent amounts associated with: 

Interest on Loans and Borrowings. Interest expense consists primarily of interest incurred on 
(i) term loans outstanding under the credit facilities and (ii) unsecured convertible debenture issued by 
the Company to certain of its shareholders as part of the SafeCharge acquisition, which were partially 
redeemed in December 2019 and the remainder converted into shares or redeemed with the IPO proceeds. 

Interest Income on Advances to Third Parties. Commencing in the year ended 
December 31, 2018, the Company issued advances to a third-party independent sales organization. Under 
the agreements with the third-party independent sales organization, the Company acquired the rights to 
cash flows from a portfolio of merchant contracts. The agreements provide for minimum guaranteed 
payments for the first three years. After the first three years, the portfolio of merchants is fixed, and the 
cash flows are no longer guaranteed at which point the receipts will flow through the consolidated 
statement of profit or loss. 

Loss (gain) on Foreign Currency Exchange  

Loss (gain) on foreign currency exchange results from monetary items that are held by Nuvei or its 
subsidiaries in a currency different than their functional currency. These items are translated into the 
functional currency using the exchange rates prevailing at the date of the transactions or when the items 



 

13 

 

are re-measured at the end of the reporting period. The resulting gains and losses subsequently being 
recognized are recorded in loss (gain) on foreign currency exchange.  

Income Tax Expense 

Income tax expense comprises current and deferred taxes. Current and deferred taxes are recognized 
in profit or loss except to the extent that they relate to a business combination, or items recognized directly 
in equity or in other comprehensive income (loss). 
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Results of Operations 

The following table outlines our consolidated profit or loss and comprehensive income or loss 
information for the three months and six months ended June 30, 2021 and 2020:  

 Three months 
ended June 30, 

 Six months 
ended June 30, 

(In thousands of U.S. dollars except for share 
and per share amounts) 

2021 2020  2021 2020 
$ $  $ $ 

          

Revenue 178,239 83,325  328,719 166,564 

Cost of revenue  33,124 13,561  60,308 28,729 

Gross profit 145,115 69,764  268,411 137,835 

          

Selling, general and administrative expenses 99,870 50,893  184,306 105,759 

Operating profit 49,245 18,871  84,105 32,076 

          

Finance income (912) (1,449)  (1,771) (2,795) 

Finance costs  3,432 24,083  6,747 55,342 

           

Net finance costs 2,520 22,634  4,976 52,547 

Loss (gain) on foreign currency exchange 1,691 (18,286)  1,246 27,433 

           

Income (loss) before income tax 45,034 14,523  77,883 (47,904) 

Income tax expense 6,120 558  11,179 474 

Net income (loss) 38,914 13,965  66,704 (48,378) 

           

Other comprehensive income (loss)           
Foreign operations – foreign currency 

translation differences 4,310 (16,357)  (10,539) 23,310 

Comprehensive income (loss) 43,224 (2,392)  56,165 (25,068) 

           

Net income (loss) attributable to:           

Common shareholders of the Company 37,830 13,216  64,644 (49,377) 

Non-controlling interest 1,084 749  2,060 999 

  38,914 13,965  66,704 (48,378) 

           

Comprehensive income (loss) attributable to          

Common shareholders of the Company 42,140 (3,141)  54,105 (26,067) 

Non-controlling interest 1,084 749  2,060 999 

  43,224 (2,392)  56,165 (25,068) 

Weighted average number of common 
shares outstanding(a) 

    
 

    

Basic 138,719,227 84,606,171  138,462,027 84,605,470 

Diluted 143,265,259 86,992,447  142,991,370 84,605,470 

Net income (loss) per share 
attributable to common shareholders 
of the Company 

    
 

    

Basic 0.27 0.16  0.47 (0.58) 

Diluted 0.26 0.15  0.45 (0.58) 

(a) The weighted average number of common shares outstanding for the three and the six months ended June 30, 2020 has been 

adjusted to take into consideration the Reorganization discussed in Note 17 of the Consolidated Financial Statements. 
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The following table summarize our volume by region for the three months and six months ended 

June 30, 2021 and 2020: 

 Three months 
ended June 30, 

 Six months 
ended June 30, 

(In billions of U.S. dollars) 
2021 2020 Change  2021 2020 Change 

$ $ %  $ $ % 

            

North America 10.2 3.9 160  20.5 8.0 155 

Europe, Middle East and Africa  10.9 4.6 135  20.6 9.0 129 

Asia-Pacific  0.4 0.2 110  0.7 0.4 66 

Latin America  0.4 0.2 105  0.7 0.4 84 

 21.9 8.9 146  42.5 17.8 139 

Results of Operations for the Three Months Ended June 30, 2021 and 2020 

Revenue 

 Three months  
ended June 30, 

 
Change  

(In thousands of U.S. dollars, except for 
percentages) 

2021 2020    
$  $  $ % 

Revenue 178,239 83,325  94,914 114 

For the three months ended June 30, 2021, revenue increased by $94.9 million or 114% as compared 
to the three months ended June 30, 2020. The strong performance, which resulted in Nuvei exceeding its 
previously anticipated outlook for the quarter, is primarily due to the increase in volume driven by organic 
growth and, to a lesser extent, the Smart2Pay acquisition in November 2020 and the Base Commerce 
acquisition in January 2021. 

Total volume increased to $21.9 billion in the three months ended June 30, 2021 from $8.9 billion in 
the three months ended June 30, 2020, an increase of $13.0 billion or 146%. 

On a combined basis as if the Smart2Pay and Base Commerce acquisitions had occurred on 
January 1, 2020, total volume would have been $13.0 billion in the three months ended June 30, 2020, 
resulting in an increase of $8.9 billion or 68%. 

Assuming the Smart2Pay acquisition and Base Commerce acquisition had occurred on 
January 1, 2020 proforma revenue would have been $105.9 million for the three months ended 
June 30, 2020, resulting in an increase of $72.3 million over the comparative period or 68%. 

Cost of Revenue 

(In thousands of U.S. dollars, except for 
percentages) 

Three months  
ended June 30, 

 
 Change 

2021 2020  $ % 

      

Cost of revenue $ 33,124 $ 13,561   19,563 144 

As a percentage of revenue 18.6% 16.3%    

For the three months ended June 30, 2021, cost of revenue increased by $19.6 million or 144% as 
compared to the three months ended June 30, 2020 primarily due to an increase of $19.4 million in 
processing costs. 
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The increase in processing costs is primarily driven by organic growth and, to a lesser extent, the 
inclusion of Smart2Pay as of November 2020 and Base Commerce as of January 2021. Cost of revenue as 
a percentage of revenue increased from 16.3% for the three months ended June 30, 2020 to 18.6% for the 
three months ended June 30, 2021 due to Smart2Pay having a higher cost of revenue than Nuvei’s 
operation due to costs associated with its merchant servicing model. 

Selling, General and Administrative Expenses 

 Three months  
ended June 30, 

 
Change 

(In thousands of U.S. dollars, except for 
percentages) 

2021 2020    
$  $  $ % 

Selling, general and administrative 
expenses 

  
 

  

Commissions 36,288 15,498  20,790 134 

Depreciation and amortization 20,740 17,020  3,720 22 

Employee compensation 23,014 13,564  9,450 70 

Professional fees 6,522 2,811  3,711 132 

Share-based payments 4,953 402  4,551 n.m. 

Other 4,353 1,598  2,755 172 

 95,870 50,893  44,977 88 

For the three months ended June 30, 2021, selling, general and administrative expenses increased by 
$45.0 million or 88% as compared to the three months ended June 30, 2020 primarily due to the following: 

Commissions. During the three months ended June 30, 2021, commission expense increased by 
$20.8 million or 134% as compared to the three months ended June 30, 2020. The increase was primarily 
due to organic growth as volume subject to commission increased, as well as due to the acquisition of Base 
Commerce in January 2021. 

Depreciation and Amortization. Depreciation of property and equipment expenses and 
amortization of intangible assets for the three months ended June 30, 2021 increased by $3.7 million or 
22% as compared to the three months ended June 30, 2020. The increase was primarily due to a higher 
amortization of technologies as well as partner and merchant relationships intangible assets related to the 
Smart2Pay and Base Commerce acquisitions.  

Employee Compensation. During the three months ended June 30, 2021, employee compensation 
increased by $9.5 million or 70% as compared to the three months ended June 30, 2020. The increase 
mainly reflects higher headcount including those in direct sales and account management to drive future 
growth and execute on our strategy. The inclusion of Smart2Pay and Base Commerce also resulted in an 
increase in headcount and employee compensation. The employee compensation includes costs related to 
the various functions of the Company, including technology, sales and marketing, human resources, and 
administration. 

Professional Fees. For the three months ended June 30, 2021, professional fees increased by 
$3.7 million as compared to the three months ended June 30, 2020. The increase was primarily due to 
costs related to acquisition activities. 

Share-based Payments. For the three months ended June 30, 2021, share-based payments 
increased by $4.5 million as compared to the three months ended June 30, 2020. This was primarily driven 
by options granted under the Omnibus Incentive Plan. 

Other. For the three months ended June 30, 2021, other expenses increased by $2.8 million 
compared to the three months ended June 30, 2020, which included a $1.3 million favorable adjustment 
to contingent consideration. 
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Net Finance Costs 

 Three months ended 
June 30, 

 
 Change 

(In thousands of U.S. dollars, except for 
percentages) 

2021 2020    
$  $  $ % 

      

Finance income      

Interest on advances to third parties (912) (1,449)  537 37 

Finance costs        

Interest on loans and borrowings and 
unsecured debentures 

3,281 18,205 
 

(14,924) (82) 

Change in redemption amount of shares -  5,850  (5,850) (100) 

Other 141 28  113 n.m. 

Net finance costs 2,520 22,634  (20,114) (89) 

During the three months ended June 30, 2021, net finance costs decreased by $20.1 million as 
compared to the three months ended June 30, 2020. The decrease was primarily due to the following 
items: 

Interest on Loans and Borrowings and Unsecured Debentures. The decrease of $14.9 
million was mainly due to a decrease of $10.5 million in interest expense on loans and borrowings and 
$4.4 million on unsecured debentures. This was due to the accelerated repayment of loans and borrowings 
and unsecured debentures in September 2020 following the IPO.  

Change in Redemption Amount of Shares. The decrease of $5.9 million was primarily due to 
the revaluation of liability classified Class A common shares in 2020. As part of the IPO, such shares were 
converted into equity as Subordinate Voting Shares. Refer to the Consolidated Financial Statements for 
more information. 

Loss (gain) on Foreign Currency Exchange  

 Three months ended 
June 30, 

 
 Change 

(In thousands of U.S. dollars, except for 
percentages) 

2021 2020    
$ $  $ % 

Loss (gain) on foreign currency exchange 1,691 (18,286)  19,977 n.m. 

Loss on foreign currency exchange for the three months ended June 30, 2021 was $1.7 million compared 
to a gain of $18.3 million for the three months ended June 30, 2020. This was due to lower foreign currency 
exposure following the September 2020 accelerated repayment of the U.S. denominated debt held in our 
Canadian subsidiary. 

Income Taxes 

 Three months ended 
June 30, 

 
Change 

(In thousands of U.S. dollars, except for 
percentages) 

2021 2020    
$  $  $ % 

Income tax expense 6,120 558  5,562 n.m. 
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Income tax expense for the three months ended June 30, 2021 was $6.1 million on income before 
income tax of $45.0 million, representing an effective tax rate of 13.6% for the period.  

Results of Operations for the Six Months Ended June 30, 2021 and 2020 

Revenue 

 Six months ended 
June 30, 

 
 Change 

(In thousands of U.S. dollars, except for 
percentages) 

2021 2020    
$  $  $ % 

Revenue 328,719 166,564  162,155 97% 

For the six months ended June 30, 2021, revenue increased by $162.2 million or 97% as compared to 
the six months ended June 30, 2020. The increase is primarily due to total volume organic growth and, to 
a lesser extent, the Smart2Pay acquisition in November 2020 and the Base Commerce acquisition in 
January 2021.  

Total volume increased from $17.8 billion in the six months ended June 30, 2020 to $42.5 billion in 
the six months ended June 30, 2021, an increase of $24.7 billion or 139%. Total new business volume 
increased by 114% in the six months ended June 30 as compared to the six months ended June 30, 2020. 

On a combined basis as if the Smart2Pay and Base Commerce acquisitions had occurred on 
January 1, 2020, total volume would have been $26.5 billion in the six months ended June 30, 2020, an 
increase of $16.0 billion or 60%. 

Assuming the Smart2Pay acquisition and Base Commerce acquisition had occurred on 
January 1, 2020, proforma revenue would have been $209.9 million for the six months ended June 30, 
2020, an increase of $118.8 million or 57%. 

Cost of Revenue 

(In thousands of U.S. dollars, except for 
percentages) 

Six months ended 
June 30, 

 
 Change 

2021 2020    

      

Cost of revenue $ 60,308  $ 28,729  31,579 $ 110 % 

As a percentage of revenue 18.3 % 17.2 %    

For the six months ended June 30, 2021, cost of revenue increased by $31.6 million or 110% as 
compared to the six months ended June 30, 2020 due to an increase of $32.1 million in processing costs, 
partly offset by a decrease in cost of goods sold of $0.6 million.  

The increase in processing costs is primarily driven by organic growth and, to a lesser extent, the 
inclusion of Smart2Pay as of November 2020 and Base Commerce as of January 2021. Cost of revenue as 
a percentage of revenue increased from 17.2% for the six months ended June 30, 2020 to 18.3% for the six 
months ended June 30, 2021 due to Smart2Pay having a higher cost of revenue than Nuvei’s operation due 
to costs associated with its merchant servicing model. 
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Selling, General and Administrative Expenses 

 Six months ended 
June 30, 

 
 Change 

(In thousands of U.S. dollars, except for 
percentages) 

2021 2020    
$  $  $ % 

Selling, general and administrative 

expenses 
  

 

  

Commissions 65,239 31,911  33,328 104 

Depreciation and amortization 41,738 34,333  7,405 22 

Employee compensation 44,037 27,718  16,319 59 

Professional fees 13,442 4,604  8,838 192 

Share-based payments 9,058 735  8,323 n.m. 

Other 10,790 6,458  4,332 67 

 184,306 105,759  78,547 74 

For the six months ended June 30, 2021, selling, general and administrative expenses increased by 
$78.5 million or 74% as compared to the six months ended June 30, 2020 primarily due to the following: 

Commissions. During the six months ended June 30, 2021, commission expense increased by 
$33.3 million or 104% as compared to the six months ended June 30, 2020. The increase was primarily 
due to the acquisition of Base Commerce in January 2021 as well as the increase in volume from organic 
growth subject to commission. 

Depreciation and Amortization. Depreciation of property and equipment expenses and 
amortization of intangible assets for the six months ended June 30, 2021 increased by $7.4 million or 22% 
as compared to the six months ended June 30, 2020. The increase was primarily due to a higher 
amortization of technologies as well as partner and merchant relationships intangible assets related to the 
Smart2Pay and Base Commerce acquisitions.  

Employee Compensation. During the six months ended June 30, 2021, employee compensation 
increased by $16.3 million or 59% as compared to the six months ended June 30, 2020. The increase 
mainly reflects higher headcount including those in direct sales and account management to drive future 
growth and execute on our strategy. The inclusion of Smart2Pay and Base Commerce also resulted in an 
increase in headcount and employee compensation. The employee compensation includes costs related to 
the various functions of the Company, including technology, sales and marketing, human resources, and 
administration. 

Professional Fees. For the six months ended June 30, 2021, professional fees increased by 
$8.8 million as compared to the six months ended June 30, 2020. The increase was primarily due to costs 
related to acquisition activities as well as acquisition and integration costs related to Base Commerce. 

Share based Payments. For the six months ended June 30, 2021, share-based payments increased 
by $8.3 million as compared to the six months ended June 30, 2020. This was primarily driven by options 
granted under the Omnibus Incentive Plan. 

Other. For the six months ended June 30, 2021, other expenses increased by $4.3 million compared 
to the six months ended June 30, 2020 primarily due to increase in information technology expenses in 
2021 as well as a $1.3 million favorable adjustment to contingent consideration in the comparative period. 
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Net Finance Costs 

 Six months ended 
June 30, 

 
 Change 

(In thousands of U.S. dollars, except for 
percentages) 

2021 2020    
$  $  $ % 

 
  

 

  

Finance income      

Interest on advances to third parties (1,771) (2,795)  1,024 37 

Finance costs        

Interest on loans and borrowings and 
unsecured debentures 

6,451 37,796 
 

(31,345) (83) 

Change in redemption amount of shares -  17,486  (17,486) (100) 

Other 296 60  236 n.m. 

Net finance costs 4,976 52,547  (47,571) (91) 

During the six months ended June 30, 2021, net finance costs decreased by $47.6 million as compared 
to the six months ended June 30, 2020. The decrease was primarily due to the following items: 

Interest on Loans and Borrowings and Unsecured Debentures. The decrease of $31.3 
million was mainly due to a decrease of $22.8 million in interest expense on loans and borrowings and 
$8.5 million on unsecured debentures. This was due to the accelerated repayment of loans and borrowings 
and unsecured debentures in September 2020 following the IPO.  

Change in Redemption Amount of Shares. The decrease of $17.5 million was primarily due to 
the revaluation of liability classified Class A common shares in 2020. As part of the IPO, such shares were 
converted into equity as Subordinate Voting Shares. Refer to the Consolidated Financial Statements for 
more information. 

Loss (gain) on Foreign Currency Exchange  

 Six months ended 
June 30, 

 
Change  

(In thousands of U.S. dollars, except for 
percentages) 

2021 2020    
$  $  $ % 

Loss (gain) on foreign currency exchange 1,246 27,433  (26,187) (95) 

Loss on foreign currency exchange for the six months ended June 30, 2021 was $1.2 million compared to 
a loss of $27.4 million for the six months ended June 30, 2020. This was due to lower foreign currency 
exposure following the September 2020 accelerated repayment of the U.S. denominated debt held in our 
Canadian subsidiary. 

Income Taxes 

 Six months ended 
June 30, 

 
 Change 

(In thousands of U.S. dollars, except for 
percentages) 

2021 2020    
$ $  $ % 

Income tax expense 11,179 474  10,705 n.m. 
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Income tax expense for the six months ended June 30, 2021 was $11.2 million on income before 
income tax of $77.9 million, representing an effective tax rate of 14.4% for the period.  

Summary of Quarterly Results and Trend Analysis 

(In thousands of U.S. dollars except 
for per share amounts) 

Three months ended 

Jun. 30, 
2021 

Mar. 31, 
2021 

Dec. 31, 
2020 

Sept. 30, 
2020 

Jun. 30, 
2020 

Mar. 31, 
2020 

Dec. 31, 
2019 

Sept. 30, 
2019 

$ $ $ $ $ $ $ $ 

                  

Revenue 178,239 150,480 115,906 93,755 83,325 83,239 79,659 71,239 

Cost of revenue  33,124 27,184 23,521 17,007 13,561 15,168 13,074 12,174 

Gross profit 145,115 123,296 92,385 76,748 69,764 68,071 66,585 59,065 

                  

Selling, general and administrative 
expenses 95,870 88,436 68,434 60,776 50,893 54,866 54,680 63,050 

Operating profit (loss) 49,245 34,860 23,951 15,972 18,871 13,205 11,905 (3,985) 

                  

Finance income (912) (859) (1,257) (1,375) (1,449) (1,346) (1,130) (1,532) 

Finance costs .  3,432 3,315 2,494 101,255 24,083 31,259 30,997 60,174 

                  

Net finance costs 2,520 2,456 1,237 99,880 22,634 29,913 29,867 58,642 

Loss (gain) on foreign currency 
exchange 

1,691 (445) 1,029 (9,544) (18,286) 45,719 (10,725) 2,020 

                  

Income (loss) before income 
tax 

45,034 32,849 21,685 (74,364) 14,523 (62,427) (7,237) (64,647) 

Income tax expense (recovery) 6,120 5,059 (892) 3,505 558 (84) (4,160) 1,049 

Net income (loss) 38,914 27,790 22,577 (77,869) 13,965 (62,343) (3,077) (65,696) 

                  

Net income (loss) per share 
attributable to common 
shareholders of the 
Company 

                

Basic 0.27 0.19 0.16 (0.88) 0.16 (0.74) (0.05) (1.10) 

Diluted 0.26 0.19 0.16 (0.88) 0.15 (0.74) (0.05) (1.10) 

Adjusted EBITDA (a) 79,375 65,462 51,313 40,991 37,390 33,288 31,942 25,767 

Adjusted net income (a) 64,506 51,161 46,492 16,455 16,259 9,780 5,364 2,192 

         

Adjusted net income per share 
attributable to common 
shareholders of the 
Company(a)  

                

Basic 0.46 0.36 0.34 0.18 0.18 0.11 0.06 0.03 

Diluted 0.44 0.35 0.33 0.17 0.18 0.11 0.06 0.03 

 

(a) These amounts are non-IFRS measures. See “Non-IFRS Measures” section.  

Quarterly Trend Analysis 

 The quarterly increase in revenue was primarily due to total volume organic growth as well as from 
acquisitions (SafeCharge in August 2019, Smart2Pay in November 2020 and Base Commerce in January 
2021).  

The quarterly increase in cost of revenue is primarily due to organic growth as well as acquisitions.  

The quarterly increase in selling, general and administrative expenses is primarily due to organic 
growth, acquisitions, as well as higher share-based payment due to the accelerated vesting of the Legacy 
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Option Plan stock options and options granted under the Omnibus Incentive Plan as part of the Company’s 
IPO in September 2020. 

Liquidity and Capital Resources 

Overview 

Our financial condition and liquidity are and will continue to be influenced by a variety of factors, 
including: 

• Our ability to generate cash flows from our operations; 
• The level of our outstanding indebtedness and the interest we are obligated to pay on this 

indebtedness; and 
• Our capital expenditure requirements. 

The general objectives of our capital management strategy are to ensure sufficient liquidity to pursue 
our organic growth strategy and undertake selective acquisitions, while maintaining a strong credit profile 
and a capital structure that maintains total leverage ratio within the limits set in the credit facilities. 

Our primary source of liquidity is cash from operations, debt and equity financing. Our principal 
liquidity needs include investment in our product and technology and selective acquisitions, as well as 
operations, selling and general and administrative expenses and debt service.  

The Company’s capital is composed of net debt and shareholders’ equity. Net debt consists of interest-
bearing debt less cash. The Company’s use of capital is to finance working capital requirements, capital 
expenditures and business acquisitions. The Company funds those requirements out if its internally 
generated cash flows and funds drawn from its long-term credit facilities.  

The primary measure used by the Company to monitor its financial leverage is its total leverage ratio, 
defined as the ratio of consolidated net debt outstanding to consolidated Adjusted EBITDA, calculated in 
accordance with the terms of the credit agreement. Under its credit facility, the Company must maintain a 
total leverage ratio of less than or equal to 8.00 : 1.00 for the current period, with the ratio decreasing year 
over year every October 1st, until it reaches 6.50 : 1.00 for the period after September 30, 2023. As at 
June 30, 2021, the Company was in compliance with this requirement.  

On June 18, 2021, the Company renegotiated the terms of its Credit facility to reduce the interest rate 
and increase the total financing capacity available under that facility from $212 million to $512 million in 
the form of term loans and from $100 million to $350 million in the form of a revolving facility. Outstanding 
principal of the term loan will be payable quarterly at an annual rate of 1.00% and the remaining balance 
will be payable at maturity which remained unchanged at September 28, 2025. The maturity of the 
revolving facility was extended one year to September 28, 2024. There was no change to the guarantees and 
covenants of the credit facility arrangement. Concurrently with the execution of the amended agreement, 
the company borrowed $300 million under the amended term loan facility to fund a portion of its previously 
announced acquisitions. 

In addition to the cash balances, as at June 30, 2021 the Company had a $350 million revolving credit 
facility available to be drawn to meet ongoing working capital requirements.  

As at June 30, 2021 the Company had letters of credit facilities issued totalling $46.2 million. 

On December 7, 2020, the Company filed a short form base shelf prospectus with the securities 
regulatory authorities in each of the provinces and territories of Canada. The base shelf prospectus will 
allow Nuvei and certain of its security holders to qualify the distribution by way of prospectus in Canada of 
up to $850 million of Subordinate Voting Shares, preferred shares, debt securities, warrants, subscription 
receipts, units, or any combination thereof, during the 25-month period that the base shelf prospectus is 
effective. On May 20, 2021, the Company amended its short form base shelf prospectus to increase the 
amount available under the base shelf prospectus from $850 million to $1,800 million. The amount 
available under the base shelf prospectus has been decreased by the amount of the transactions described 
below.   
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On March 24, 2021, the Company closed a secondary offering on a bought deal basis by funds managed 
by Novacap Management Inc., Whiskey Papa Fox Inc., a holding company controlled by Philip Fayer, our 
Chair and Chief Executive Officer, CDP Investissements Inc., a wholly-owned subsidiary of Caisse de dépôt 
et placement du Québec, and David Schwartz, our Chief Financial Officer of an aggregate of 9,169,387 
Subordinate Voting Shares, at a purchase price of $60.22 per Subordinate Voting Share for total gross 
proceeds to the Selling Shareholders of approximately $552 million. On June 7, 2021 the Company closed 
another secondary offering on a bought deal basis by funds managed by Novacap Management Inc., 
Whiskey Papa Fox Inc., CDP Investissements Inc. as well as three members of the management team of an 
aggregate of 7,165,378 Subordinate Voting Shares, at a purchase price of $69.78 per Subordinate Voting 
Share for total gross proceeds to these sellers of approximately $500 million. These offerings resulted in 
the conversion of 15,833,188 multiple voting shares of the Company (the “Multiple Voting Shares”) into 
Subordinate Voting Shares on a one for one basis and had no impact on the Company’s liquidity and capital 
position.  

On August 3, 2021, in connection with its acquisition of Mazooma, the Company issued 138,522 
Subordinate Voting Shares to the sellers as a consideration for approximately 24% of the purchase price.  

We believe that our available cash, cash flows generated from operations, loans and borrowings 
available to us will be sufficient to meet our projected operating and capital expenditure requirements for 
at least the next 12 months. 

Cash Flows 

 Six months ended 
June 30, 

 
Change  

(In thousands of U.S. dollars, except for 
percentages) 

2021 2020    
$  $  $ % 

Cash flow from (used in):     
  

Operating Activities 138,994 32,841  106,153 323 

Investing Activities (84,286) 10,610  (94,896) n.m. 

Financing Activities 296,588 (29,106)  325,694 n.m. 

Effect of movements in exchange rates on 
cash 

1,670 806 
 

864 107 

Net increase in cash 352,966 15,151  337,815 n.m. 

Cash – beginning of period 180,722 60,072  120,650 201 

Cash - end of period 533,688 75,223  458,465 n.m. 

Cash Flows From Operating Activities 

For the six months ended June 30, 2021, $139.0 million of cash was generated from operating activities 
compared to $32.8 million for the six months ended June 30, 2020. The increase was primarily due to the 
total volume organic growth and acquisitions. The interest paid in the six months ended June 30, 2021 
decreased by $24.0 million compared to the same period in 2020, reflecting the partial repayment of the 
debt in September 2020. This was partially offset by the increase in income taxes paid of $5.5 million for 
the six months ended June 30, 2021 compared to the six months ended June 30, 2020. 

Cash Flows From (Used in) Investing Activities 

For the six months ended June 30 2021, $84.3 million of cash was used in investing activities. This 
resulted primarily from the acquisition of Base Commerce for $88.9 million (net of cash acquired and 
contingent consideration). For the six months ended June 30, 2020, $10.6 million of cash was generated 
by investing activities, mainly explained by the net proceeds from the sale of CreditGuard, a wholly owned 
subsidiary of the Company.  
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Cash Flows From (Used in) Financing Activities 

For the six months ended June 30, 2021, $296.6 million of cash was generated from financing 
activities mainly reflecting proceeds from loans and borrowings. For the six months ended June 30, 2020, 
cash from financing activities mainly reflected net repayment of loans and borrowings.  

Off-Balance Sheet Arrangements 

We have no off-balance sheet arrangements. We may, from time to time, be contingently liable with 
respect to litigation and claims that arise in the normal course of operations. 

Related Party Transactions 

For related party transactions, see note 13 in the Interim Financial Statements.  

Financial Instruments and Other Instruments 

In the ordinary course of its business activities, the Company is exposed to various market risks that 
are beyond its control, including fluctuations in foreign exchange rates and interest rates, and that may 
have an adverse effect on the value of its financial assets and liabilities, future cash flows and profit. Its 
policy with respect to these market risks is to assess the potential of experiencing losses and the 
consolidated impact thereof, and to mitigate these market risks as is deemed appropriate. (Please refer to 
the “Risks Relating to Our Business and Industry” section of the AIF.) 

Credit and Concentration Risk 

Credit risk is the risk of financial loss to the Company if a customer or counterparty to a financial 
instrument fails to meet its contractual obligations. Credit risk arises principally from the Company’s cash, 
trade and other receivables, advances to third parties, segregated funds and processor deposits. The 
carrying amounts of these financial assets represent the maximum credit exposure. 

Cash and Processor Deposits 

The credit risk associated with cash, segregated funds and processor deposits is limited because they 
are maintained only with highly rated large financial institutions. 

Trade and Other Receivables 

The Company provides credit to its customers in the normal course of business. The Company 
evaluates the creditworthiness of the corresponding counterparties at least at the end of each reporting 
period and on a specific circumstance basis. The Company’s extension of credit to customers involves 
considerable judgment and is based on an evaluation of each customer’s financial condition and payment 
history. The Company has established various internal controls designed to mitigate credit risk, including 
credit limits and payment terms that are reviewed and approved by the Company. Any impaired trade 
receivables are mostly due from customers that are experiencing financial difficulties. 

There is a concentration of credit risk as of June 30, 2021, with respect to the Company’s receivables 
from its main processors, which represented approximately 39% (December 31, 2020 – 39%) of trade and 
other receivables.  

Advances to Third Parties 

The credit risk associated with the advances to third parties is limited because the advances are repaid 
by financial institutions when the Company becomes entitled to payment under the agreements. 
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Foreign Currency Risk 

The Company is exposed to the financial risk related to the fluctuation of foreign exchange rates and 
the degrees of volatility of those rates. Foreign currency risk is limited to the portion of the Company’s 
business transactions denominated in currencies other than the U.S. dollar. Fluctuations related to foreign 
exchange rates could cause unforeseen fluctuations in the Company’s operating  results. The Company does 
not currently enter into arrangements to hedge its foreign currency risk. 

Interest Rate Risk 

Interest rate risk is the risk that the fair value or future cash flows of a financial instrument will 
fluctuate because of changes in market rates. The Company does not account for any f ixed interest-rate 
financial assets or financial liabilities at fair value through profit or loss. 

All loans and borrowings bear interest at floating rates, and the Company is therefore exposed to the 
cash flow risk resulting from interest rate fluctuations.  

Critical Accounting Policies and Estimates  

The preparation of the Interim Financial Statements in conformity with IFRS requires management to 
make estimates, judgments and assumptions that affect the application of accounting policies and the 
reported amounts of assets, liabilities, income and expenses. Actual results may differ from these 
estimates. Estimates, judgments and assumptions are reviewed on an ongoing basis and are based on 
historical experience and other factors, including expectations of future events that are believed to be 
reasonable under the circumstances. Revisions to accounting estimates are recognized prospectively.  

Critical judgments made in applying accounting policies that have the most significant effects on the 
amounts recognized in the Interim Financial Statements include the following:  

Revenue Recognition. The identification of revenue-generating contracts with customers, the 
identification of performance obligations, the determination of the transaction price and al locations 
between identified performance obligations, the use of appropriate revenue recognition method for each 
performance obligation and the measure of progress for performance obligations satisfied over time are the 
main aspects of the revenue recognition process, all of which require the exercise of judgment and use of 
assumptions. In addition, the Company has applied judgment in assessing the principal versus agent 
considerations for its transaction and processing services.  

Determining the Fair Value of Identifiable Intangible Assets Following a Business 
Combination. The Company uses valuation techniques to determine the fair value of identifiable 
intangible assets acquired in a business combination, which are generally based on a forecast of total 
expected future net discounted cash flows. These valuations are linked closely to the assumptions made by 
management regarding the future performance of the related assets and the discount rate applied as it 
would be assumed by a market participant.  

Recoverable Amount of Goodwill. Our impairment test for goodwill is based on internal estimates 
of fair value less costs of disposal calculations and uses valuation models such as the discounted cash flows 
model. Key assumptions on which management has based its determination of fair value less costs of 
disposal include estimated growth rates, discount rates and tax rates. These estimates, including the 
methodology used, can have a material impact on the respective values and ultimately the amount of any 
goodwill impairment.  

Provisions for Losses on Merchant Accounts. Disputes between a cardholder and a merchant 
arise periodically, primarily as a result of customer dissatisfaction with merchandise quality or merchant 
services. Such disputes may not be resolved in the merchant’s favor. In these cases, the transaction amount 
is refunded to the customer by the card issuing financial institution, but the financial institution is refunded 
by the Company. The Company then charges back to the merchant the amount refunded to the financial 
institution. As such, the Company is exposed to credit risk in relation to the merchant since the Company 
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assumes the repayment to the merchant’s customer for the full amount of the transaction even if the 
merchant has insufficient funds to reimburse the Company. A provision for losses on merchant accounts is 
maintained to absorb chargebacks for merchant transactions that have been previously processed and on 
which revenues have been recorded. The provision for losses on merchant accounts specifically comprises 
identifiable provisions for merchant transactions for which losses can be estimated. Management evaluates 
the risk for such transactions and estimates the loss for disputed transactions based primarily on historical 
experience and other relevant factors. Management analyzes the adequacy of its provision for losses on 
merchant accounts in each reporting period.  

Recoverable Amount of Tax Balances for Recognition of Tax Assets. Deferred income tax 
assets reflect management’s estimate of operations of future fiscal years, timing of reversal of temporary 
differences and tax rates on the date of reversals, which may well change depending on governments’ fiscal 
policies. Management must also assess whether it is more likely than not that deferred income tax assets 
will be realized and determine whether a valuation allowance is required on all or a portion of deferred 
income tax assets. 

Fair Value of Share-based Payment Transactions. The Company recognized compensation 
expense as a result of equity-settled share-based payment transactions which are valued by reference to the 
fair value of the related instruments. Fair value of options granted was estimated using the Black-Scholes 
option pricing model. The risk-free interest rate is based on the yield of a zero coupon U.S. government 
security with a maturity equal to the expected life of the option from the date of the grant. The assumption 
of expected volatility is based on the average historical volatility of comparable companies for the period 
immediately preceding the option grant. The Company does not anticipate paying any cash dividends in the 
foreseeable future and, therefore, uses an expected dividend yield of zero in the option-pricing model.  

When granting share-based payment compensation with performance conditions, the Company 
assesses whether those performance conditions are market or non-market conditions. Market conditions 
are taken into account in the fair value estimate on the grant date and this fair value is not revised 
subsequently. For non-market conditions, the Company estimates the expected outcome of the 
performance targets and revises those estimates and related expense until the final outcome is known. 

Recently Issued Accounting Standards Not Yet Adopted 

The IASB has issued new standards and amendments to existing standards which will be applicable 
to the Company beginning on January 1, 2022. There has been no significant update to the standards and 
interpretations issued but not yet adopted described in the Note 3 of the Consolidated Financial 
Statements.  

Outstanding Share Data 

As of August 6, 2021, our authorized share capital consists of (i) an unlimited number of Subordinate 
Voting Shares, of which 63,186,477 were issued and outstanding, (ii) an unlimited number of Multiple 
Voting Shares, of which 76,064,619 were issued and outstanding, and (iii) an unlimited number of Preferred 
Shares, issuable in series, none of which were outstanding. The Subordinate Voting Shares are “restricted 
securities” within the meaning of such term under applicable securities laws in Canada.  

As of August 6, 2021, there were 2,680,220 options outstanding under the Company’s legacy stock 
option plan dated September 21, 2017 and 3,466,243 options outstanding under the Company’s Amended 
and Restated Omnibus Incentive Plan. Each such option is or may become exercisable for one Subordinate 
Voting Shares.  

As of August 6, 2021, there were 7,666 Deferred Share Units, 142,500 Restricted Share Units and 
141,122 Performance Share Units outstanding under the Company’s Amended and Restated Omnibus 
Incentive Plan.  
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Controls and Procedures  

Disclosure Controls and Procedures 

Disclosure controls and procedures (“DC&P”) are designed to provide reasonable assurance that 
information required to be disclosed in documents filed with the securities regulatory authorities are 
recorded, processed, summarized and reported in a timely fashion. The DC&P are designed to ensure that 
information required to be disclosed by the Company in such reports is then accumulated and 
communicated to the Company’s management to ensure timely decisions regarding required disclosure. 
The Chief Executive Officer (“CEO”) and the Chief Financial Officer (“CFO”), along with Management, 
have evaluated and concluded that the Company’s DC&P at June 30, 2021 provide reasonable assurance 
that significant information relevant to the Company, including information relating to its subsidiaries, is 
reported to them during the preparation of documents filed with the securities regulatory authorities.  

Internal Controls over Financial Reporting   

The CEO and CFO are responsible for establishing and maintaining internal controls over financial 
reporting. The Company’s internal controls over financial reporting are designed to provide reasonable 
assurance regarding the reliability of financial reporting and the preparation of financial statements for 
external purposes in accordance with IFRS. The control framework that the CEO and CFO used to design 
the Company’s internal controls over financial reporting is recognized by the Committee of Sponsoring 
Organizations of the Treadway Commission. The CEO and CFO have evaluated, or caused to be evaluated 
under their supervision, whether there were changes to internal controls over financial reporting during 
the period ended June 30, 2021 that have materially affected or are reasonably likely to materially affect 
the Company’s internal controls over financial reporting. No such required changes were identified 
through their evaluation.  

Limitations of Controls and Procedures   

Management, including the CEO and CFO, believe that any DC&P or internal controls over financial 
reporting, no matter how well conceived and operated, can provide only reasonable, not absolute 
assurance that the objectives of the control system are met. Further, the design of a control system must 
reflect the fact that there are resource constraints, and the benefits of controls must be considered relative 
to their costs. Because of the inherent limitations in all control systems, they cannot provide absolute 
assurance that all control issues and instances of fraud, if any, within the Company have been prevented 
or detected. These inherent limitations include the reality that judgments in decision making can be faulty, 
and that breakdowns can occur because of simple errors or mistakes. Additionally, controls can be 
circumvented by the individual acts of some persons, by collusion of two or more people, or by 
unauthorized override of the control. The design of any system of controls is also based in part upon certain 
assumptions about the likelihood of future events, and there can be no assurance that any design will 
succeed in achieving its stated goals under all potential future conditions. Accordingly, because of the 
inherent limitations in a cost-effective control system, misstatements due to error or fraud may occur and 
not be detected.  

Limitation on Scope of Design  

The scope of design of internal controls over financial reporting and DC&P excluded the controls, 
policies, and procedures of Smart2Pay, which was acquired on November 2, 2020, and Base Commerce, 
which was acquired on January 1, 2021. On a combined basis, these entities’ contributions to our 
consolidated statements of profit of loss and comprehensive income or loss for the six months ended 
June 30, 2021 was approximately 18% of total revenues. Additionally, as at June 30, 2021, these entities’ 
current assets and current liabilities, on a combined basis, represented approximately 14% and 21%, 
respectively of our consolidated current assets and current liabilities, and combined non-current assets, 
which includes intangible assets and goodwill from these acquisitions, represented approximately 28% of 
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our consolidated non-current assets. The amounts recognized for the assets acquired and liabilities 
assumed as at the date of these acquisition are described in Note 4 of the Consolidated Financial 
Statements and the Interim Financial Statements.  

Additional Information 

Additional information relating to the Company, including the Consolidated Financial Statements, 
the Interim Financial Statements and the AIF is available on SEDAR at http://www.sedar.com/.  


