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5 (1) Total volume does not represent revenue earned by the Company, but rather the total dollar value of transactions processed by customers under contractual agreement with the 

Company. See “Supplementary Financial Measures” above.
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Expanded digital asset and 

cryptocurrency solutions 

in North America

Launched real-time deposits 

using RTP Network in the 

United States



https://vimeo.com/699250652/e44e6571ba
https://vimeo.com/699250652/e44e6571ba
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+42 Y/Y%
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+43 Y/Y% Reported

+32 Y/Y% Organic(1)
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($M)
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+13 Y/Y%

+64 Y/Y%

+73 Y/Y%

+25 Y/Y%

($M)
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$27.8

18%

$38.9

22%

$28.0

15%

$4.5

2%

$12.3

6%

Net income
& margin %

+40 Y/Y%



$0.19 $0.02$0.07$0.26 $0.19
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Net 
income
per diluted 
share

+31 Y/Y%



+36% Y/Y
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($M)
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(1) Total volume does not represent revenue earned by the Company, but rather the total dollar value of transactions processed by merchants under contractual agreement with the Company. 

See “Supplementary Financial Measures” below.

(2) Adjusted EBITDA is a non-IFRS measure. See “Non-IFRS and Other Financial Measures”.

(3) Other than with respect to revenue, the Company only provides guidance on a non-IFRS basis. The Company does not provide a reconciliation of forward-looking Adjusted EBITDA (non-

IFRS) to net income (loss) due to the inherent difficulty in forecasting and quantifying certain amounts that are necessary for such reconciliation. In periods where significant acquisitions or 

divestitures are not expected, the Company believes it might have a basis for forecasting the IFRS equivalent for certain costs, such as employee benefits, commissions and depreciation and 

amortization. However, because other deductions such as share-based payments, net finance costs, gain (loss) on financial instruments carried at fair market value and current and deferred 

income taxes used to calculate projected net income (loss) can vary significantly based on actual events, the Company is not able to forecast on an IFRS basis with reasonable certainty all 

deductions needed in order to provide an IFRS calculation of projected net income (loss). The amount of these deductions may be material and, therefore, could result in projected IFRS net 

income (loss) being materially less than projected Adjusted EBITDA (non-IFRS). These statements represent forward-looking information and may represent a financial outlook, and actual 

results may vary. See the risk and assumptions described under the heading “Forward-looking information” of this presentation.
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(1) Total volume does not represent revenue earned by the Company, but rather the total dollar value of transactions processed by merchants under contractual agreement with the 

Company. See “Supplementary Financial Measures”.
(2) Adjusted EBITDA margin is a non-IFRS measure. See “Non-IFRS and Other Financial Measures”.
(3) “Medium-term” and “long term” have not been defined by Nuvei nor does Nuvei intend to define them. These targets should not be considered as projections, forecasts or expected 

results but rather goals that we seek to achieve from the execution of our strategy over time. These growth targets are fully qualified and based on a number of assumptions and 

subject to a number of risks described under the heading “Forward-Looking Information” of this presentation. These targets are provided for the purposes of assisting the reader in 

understanding the Company’s financial performance and measuring progress toward management’s objectives and the reader is cautioned that they may not be appropriate for other 

purposes.
(4) These growth targets are fully qualified and based on a number of assumptions and subject to a number of risks as described under the heading “Forward-looking Information” of 

this presentation. These growth targets serve as guideposts as we execute on our strategic priorities, and they assume a normal business environment, continuing momentum and 

performance of the Company’s core business and favorable tailwinds of the verticals it serves. We will review and revise these growth targets as economic, market and regulatory 

environments change.



(1) Total volume does not represent revenue earned by the Company, but rather the total dollar value of transactions processed by customers under contractual agreement with the 

Company. See “Supplementary Financial Measures”.

~$29.2B Total volume(1) in Q1 2022

42% Total volume(1) and 43% Revenue growth in Q1 2022 compared to Q1 2021

Operating leverage leading to strong margins in Q1 2022

Diversification provides increased predictability and stability of results

Cash of ~$735M at March 31, 2022, low capital expenditures of ~$9M, and robust cash flow 

from operating activities of ~$66M for three months ended March 31, 2022
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